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AHHOTAIIUSA

B XXI Beke comnuanbHbie Meua UTPAIOT OUYE€Hb BAYKHYIO POJIb B )KU3HHU OM3HECA, B TOM YHCIIE
u B xu3Hu B2B-Ou3neca. OmHako, HECMOTpPSI HAa MPEUMYIIECTBA MPOJBIKCHUS C TOMOIIBIO
CoLIMaNbHBIX Menua, B2B-koMnaHuu OTCTaIOT OT CBOMX KOJUIET M KOHKYPEHTOB, KOTOPHIE BEAYT
ousHec Ha B2C-pbiHke. MMeHHO MOATOMY B JaHHOW CTaTh€ OIMCHIBACTCS BAXHOCTh
WCTIOJIB30BAaHUS COIMATBHBIX MEAMAIUIaT(hopM C Lenbio mpoaBrkeHus: B2B-komnanuii. ABTop
OTMEYAeT, YTO aKTUBHOE YYacCTHE B COLMAIbHBIX ME/Na MOAPa3yMEBAET HE TOJIBKO PEryJsipHOE
pa3MeleHre KOHTEHTa, HO U aKTHBHOE B3aUMOJIeCTBUE ¢ ayuTopHuel. B paboTre ncnoiabp30BaHbl
METO/Ibl aHAJIN3a, CHHTE3a, UHAYKIIUH U ACTyKIUH.
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Beenenue

B Mupe OusHeca cymiecTByeT pa3HOOOpazue Mojieneil B3auMOJEHCTBHUS, U OJHON M3 CaMbIX
3HAYUMBIX SBJIsIETCS KoHLenuusi B2B, B KOTOpoi KOMIaHUM COTPYAHUYAIOT C IPYTUMHU KOMITAHUSIMH,
a He C KOHEYHBIMU NOTpeOUTENsIMH. DTO HANpaBlieHUE MMEET CBOM YHUKAJIbHbIE OCOOCHHOCTH,
KOTOpBIE BRIIEISIIOT ero cpean B2C koMnanuii ¥ co3ai0T crienuGruyecKyro JUHaAMHUKY B OM3HeC-Mupe.

OpnHoli U3 KIIIOYEBBIX ocoOeHHocTel B2B-koMmanuii siBiseTcst yriiyOJeHHOE B3aUMOJICHCTBUE
MEXy Ae0BbIMU MmapTHepaMu. B omiinuue ot B2C, rae npogaka ToBapa WM yCIyrd OCHOBBIBAETCS
Ha TOTPEOHOCTSX M MPEANOYTCHHUSIX KOHEYHBIX MOoTpeduTenel, B2B-koMmanuu opueHTUPOBaHbI HA
YCTaHOBJIEHHE JJOJITOCPOYHBIX U CTPATErMUYECKUX OTHOIIEHUH C IPYTMMH OpPraHU3aLUsIMU.

Kpome toro, B2B-kommanuu cTankuBaroTCs ¢ 0COOBIMHU BBI30BAMHU P MPUHATUU perieHuii. B
ornuune ot B2C, rae mokynku MoOryT ObITh SMOIMOHANBHBIMU U MMITYJIbCUBHBIMHU, B B2B-cdepe
MIPUHATHE PEIICHUN SBISIETCS CIOXKHBIM U MHOrompoieccHbM. Opranusanuu, padorawomue B B2B-
CEKTOpe, JOJKHBI YUYUTHIBATh pa3inuHble (AaKTOpPbI, TAKWE KaK CTpaTerHiyecKue Ienu, OFJKETHBIE
OTrpaHUYEHUS, TOTPEOHOCTH KIIMEHTOB U KOHKYPEHTHYIO 00cTaHOBKY. [IpunHstue pemenuii B B2B-
KOMIIaHUSAX OOBIYHO OCYLIECTBIISIETCS KOJUJIEKTUBHO, C YYaCTHMEM HECKOJIbKUX 3aWHTEPECOBAHHBIX
CTOpPOH, U TpeOyeT TIiayOOKOro aHajiv3a M B3BELIMBAaHUS PA3JIUYHBIX ACIEKTOB, YTOOBI MPHUHATH
HauIydlllee peneHue st OuzHeca.

PoJib couMasibHBIX MeAHA B COBPEMEHHOM OM3HeC-MHpe U NIPUYHUHBI, 110
KOTOPBbIM OHU CTAHOBSTCSA Bece 0ojiee BaxKHbIMU Jisi B2B-komnanmii

B coBpemeHHOM IM(POBOM JaHAmIA(PTE COLUANIbHBIE MeIua 3aHUMAIOT LIEHTPaIbHOE MECTO B
KOMMYHMKAIlUM M B3aUMOJECHCTBUM ¢ aynuTopued. HecMoTpst Ha To, 4TO couuanabHbIE MEana
M3HAYalbHO ObLIM accouuupoBaHbl ¢ B2C-cektopoM, uX BiIMSHME M 3HAYMMOCTh OBICTPO
pactmmmpuiuchk U B B2B-cdepe. Bee 6ombine u 6onbiie B2B-komnanuii npu3HaroT HEOOXOIUMOCTh
aKTUBHOTO NPUCYTCTBHSI B COLIMAJIBHBIX MEAMA U OCO3HAIOT MX MOTEHLIMAT B JOCTHKEHHUH CBOMX
Ou3Hec-LIeTeH.

OpHol W3 IMaBHBIX NPUYHH, MIOYEMY COLIMAJIbHbIE MEAMa CTAaHOBATCS Bce 0ojiee BaXKHBIMU IS
B2B-komnaHuii, sBiIsE€TCSs HBOJIOLUS TMOBEACHHMS M TNPEANOYTEHUH IEJIeBOH  ayIUTOPHH.
CoBpeMeHHbIe OM3HEC-MIapTHEPHI M MEHEIKEPhI, IPUHUMAIOLINE PELICHHs], BCe 00JIbIlIe OCHOBBIBAIOT
CBOU MOMCKH MH(OpPMAIMU U MIPUHATHE pelleHuil Ha HudpOBbIX M1aTdhopMax, BKIKOYas COLUaIbHbIE
Meaua. [IpucyrcrBue B connanbHbIx Meaua qaet B2B-koMnaHusM BO3MOKHOCTb YCTAHOBUTh KOHTAKT
C MOTEHUHAIbHBIMU KIHMEHTaMH, JIEMOHCTPUPOBATH CBOIO SKCIEPTHOCThH, BBICTpAUBATh JOBEpUE U
YKPEIUIATh CBOM aBTOPUTET.

Kpome TOro, conuampHple Menua MpeAocTaBISIIOT B2B-kommanHusM MUPOKUN  CHEKTP
WHCTPYMEHTOB JUISl MPOABMKEHMSI CBOMX MHPOAYKTOB U yciuyr. [lmaTdopmbl conumanbHbIX Menna
MO3BOJISIIOT KOMIIAHUSIM CO37aBaTh 1IE€J€BOM KOHTEHT, HACTpauBaTh TapreTUPOBAHHYIO peEKJIamy,
3aIyCKaTh KaMIIaHWU C JIMJEPaMU MHEHUI U B3aUMOJICHCTBOBATh C ayIUTOPUEN Yepe3 KOMMEHTapHH,
JallKi U MIEpUHT. DTO OTKPBIBAET HOBBIE BO3MOXHOCTU s B2B-koMmanuii npuBiedyb BHUMaHUE,
YBEJIMYUTH CBOIO BUJIUMOCTb U PACIIUPUTH CBOIO CETh KOHTAKTOB.

N3y4yenne neseit B2B-koMnanum B cONMaabLHbIX MeHa U UX
COOTBETCTBHE OM3HEC-CTPATErMH

ConmanbHble MeAMa TPEAOCTaBIAOT B2B-komMmaHusM —yHHKaJbHBIE BO3MOXXHOCTH IS
JOCTHKEHUS cBOoMX Om3Hec-1eneit. OnHako, 4To0b! 3 PEeKTHBHO UCTIONb30BaTh COI[MATLHBIC Melua B
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pamKax cBoel OM3Hec-CTpaTeruu, KOMIIAHUS JOJDKHA YETKO ONPEEIUTh CBOM LIETU U YOS TUThCS B UX
COOTBETCTBHUHU C 001Iel cTpaTeruen pa3BUTHSI.

[lepBbiii mar B m3ydeHuu uLened B2B-koMnaHum B COLMAIbHBIX MEAMA — 3TO OIpEAEIICHUE
neneson ayauropuu. Kommanus [OOJDKHA aHAIM3UPOBATh CBOIO LICJIIEBYHO TPYIIY KIMEHTOB H
BBISICHUTH, Ha KAKUX COLIMAIbHBIX IUIaT(opMax OHU HauboJiee aKTUBHBI M KaKHe TUIIbI KOHTEHTa OHU
MPeANoYnTaloT MOoTpeOasiTh. Ha OcHOBe 3THUX HaHHBIX KOMIAHUS MOXXET BBIOpaTh COLUATbHBIC
MeararaTGopMbl, KOTOPIE HAMITYYIIUM 00pa30M COOTBETCTBYIOT €€ ayJUTOPHH.

Crnenyrommii BaXHbI aclEKT — ONPEEIIEHUE KOHKPETHBIX IIeJIel, KOTOPble KOMIIAHUS XOYET
JOCTUYb Yepe3 COLUalbHbIE MeIua. JTO MOTYT OBbITh pa3jMyHble LIEJIH, TaKUe KaK IMOBBIIICHUE
y3HaBaeMOCTU OpeHJla, T'eHepalus MOTEHIUAIbHBIX JUA0B, YCTaHOBJIEHHE SKCIIEPTHOTO CTaTyca,
yIIy4IIeHUE 0OpaTHOU CBS3M C KJMeHTaMu U T.1. Llenu 1omkHbl ObITh KOHKPETHBIMU, U3MEPUMBIMH,
JTOCTH>KMUMBIMU, PEJICBAHTHBIMH U OTpaHndeHHBIMH 110 BpeMeHu (SMART-nogxon). Ix cootBeTcTBIE
OUM3HEC-CTPATEeTUH 3aKII0YAEeTCs B TOM, YTOOBI IIENTU COLMATbHBIX Me/ia ObLITU BRIPOBHEHBI C OOLTUMU
LEISIMUA U LEHHOCTSIMU KOMITIAHUH, a TaKK€ B3aUMOJEHCTBOBAIIM C €€ JAPYTMMH MapKETUHIOBBIMHU U
OW3HEC-MHUIINATHBAMU.

Jist 3GdEeKTUBHOTO JTOCTHIKEHUSI MOCTABJICHHBIX menieli B2B-kommanus momkHa paspaboTtaTh
CTPATETHI0 COIMAJBHBIX MeAua, KoTopas OyAeT OmpenelsiTb OCHOBHBIE TAaKTUKU M TOJIXOIbI K
CO3JJaHUI0 KOHTEHTA, B3aUMOJCHCTBUIO C ayJIUTOPHUEH, PEKIAMHBIM KaMIAHUSAM M MOHHUTOPHUHTY
pe3ynbraTtoB. CTparerusi JobkHA OBITH COrlacoBaHa € 0OMIel OW3Hec-CTpaTerreil KOMIaHWU U
YYHUTHIBATh €€ YHUKAIbHBIE 0COOEHHOCTH U KOHKYPEHTHOE MTPEUMYIIECTBO.

Nzyuenue neneit B2B-koMnanuu B CONMAIbHBIX MeIWa M UX COOTBETCTBHE OM3HEC-CTPATETHUU
SBJIIETCS HEOTHEMIIEMOI 4acThio 3(PPEKTUBHOTO HCIOJIB30BAHUS COLMATBHBIX MeIua B OH3HECE.
KoMmmnanuu, KoTopble YeTKO OMpeNessioT CBOU LENH, aAaNTUPYIOT UX MO TpeOOBaHUs COLMATBHBIX
Me[ra U UHTErPUPYIOT UX B CBOI OOIIYIO0 CTpaTervi0, CMOTYT HanOoJjiee MOJIHO HCIOJIb30BaTh
BO3MO>KHOCTH COIIMAJIBHBIX MEJHa JIJIsl JOCTIKEHHUS ycrnexa u npeycrneBanust B B2B-cekTope.

AHanu3 HesieBoii ayauropuu B2B koMnaHuM u mnoHUMaHue UX
NOBeJIeHUs B COLMATBHBIX MeAua

[TonnmaHue 1€eBOM ayJUTOPUM SIBISETCS KIIOYEBBIM ACIIEKTOM JUIsl yclenHol paboTel B2B-
KOMIIAaHWU B COLMAIBHBIX Meaua. YToObl A(PQPEeKTUBHO NpPUBJIEKaTh U B3aUMOICHCTBOBATH C
MOTEHIMAJILHBIMU KIIMEHTaMH, HE00XO0AMMO MTPOBECTH aHAJIM3 LIE€JIEBOM ayIUTOPUH U IITyOOKO TOHSATh
ee MOBEeJICHNE B COI[MANIbHBIX MEHa.

[TepBbIM 1I1aroM B aHAIM3E LEIEBON ayAUTOPHHU SBIISETCS ONpeiesieHne OCHOBHBIX XapaKTEPUCTUK
U npoduis uAeanbHOro KIMEeHTa. JTO BKIIOYAeT Takhe (akTOphl, KaKk OTpacilb, pa3Mep KOMITAHUU,
reorpauueckoe pacroyio)KeHUE, pojb B MNPUHATHUH PEIICHUH, NPEANOYTeHUS M IMOTPEOHOCTH.
Wcnonb3ys otu gannele, B2B-kommanus MokeT 60j1ee TOUHO HALEIUTh CBOM YCHIIMS B COLMAIBHBIX
Me/IMa Ha PEJIEBAHTHYIO AyJUTOPUIO.

BaxHpIM acriekToM aHanM3a IeJIeBOM ayJUTOPUU B COIMAIBHBIX MEHa SIBJISETCS H3yuyeHUe UX
NoBeJICHUs U npeanouTeHnii. HabmrogeHue 3a ak THBHOCTBIO M B3aUMO/JICHCTBUEM LIEJIE€BOH ayTUTOpUN
Ha Pa3UYHBIX TUIaTGopMax MOMOXKET MOHATh, KAKWe TUIBI KOHTEHTa OHU MPEANOYUTAIOT, KaK 4acTo
OHM B3aUMOJICHCTBYIOT C MyONMKAIMsIMH, KaKhe TEeMbl BBI3BIBAIOT Y HUX OONBIION HHTEpec. DTa
nHpopManus mo3BoauT B2B-koMmanuu co3maBath KOHTEHT, KOTOPHIM Hanbosee MpUBIEKATEICH U
peNieBaHTEeH /I 1IEeJIeBON ayAUTOPUH, U 3PPEKTUBHO B3aUMOACHCTBOBATH C HUMHU.

Takxke BaXKHO NOHMMAaTh, KaK LieJeBas ayJUTOpPHUS HCIOJB3YET COLUAIbHBIE MEAHa B paMKax
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cBoero pabodero npornecca. B2B-komnanuun mMoryr oOpatuTh BHUMaHHE Ha CIIELUAIN3UPOBAaHHbIE
1aTOpMBl, T€ MPOUCXOAUT MpodecCHOHANbHBI 00MEH MH(popMalMel U 3HAHUSIMHU, TaKHe Kak
LinkedIn unu crienmanusupoBaHHbie GopyMbl U cooOmiecTBa. DTO MO3BOJIUT KOMIIAHUH YCTAaHOBUTH
Oosiee TryOOKHE CBS3M C IEJIEBOM ayAMTOPUEH M y4acTBOBATh B MPO(GECCHOHATIBHBIX AUCKYCCHSX,
IIPEJOCTaBIISASA HEHHYI0 MH()OPMALIUIO U PELICHUs U1 X IOTPEOHOCTEH.

AHnanu3 neneBoi aynuropun B2B-koMiaHuu u ee MOBENEHHUs B COLMAIbHBIX MEAHUa SIBISIETCS
HEOOXOAMMBIM IIAroM Ui pa3paboTku APPEKTHBHON CTpaTernu COUMAIbHBIX Meaua. IloHnmanue
NPEANOYTeHUH, TMOBEICHUS M TOTpeOHOCTEeH ayauTopun mHoMokeT B2B-kommnanum co3aaBarh
KOHTEHT, KOTOpBIH IPHBJIEKAET W BOBJEKACT LEJIEBYIO ayIUTOPHIO, YCTaHABIMBACT IOBEpPHE U
COJICUCTBYET JOCTH)KCHHUIO OM3HEC-1IeTICH.

Bb10op moaxoasimux couMaJbHbIX MeauaIIaT(opm

B coBpemeHHOM OH3HEC-MUpE COLIMATIbHBIE ME/HA CTAJIM HEOTHEMIIEMON YaCThI0 MAPKETUHIOBBIX
crpateruii B2B-xkomnanuii. OHU NOpeoCTaBISIOT YHUKAJIbHBIE BO3MOXKHOCTH JUISl IPUBIICUEHUS
LEJIEBOM ayAUTOPUH, YCTAHOBJICHUS KCIIEPTHOTO CTATyCA U YIYYLICHUS KOMMYHUKALUH C KIIMEHTAMHU
u naptHepamu. OJHAKO HE BCce cOLMalIbHbIE MeauariaTgopmbl oJMHAKOBO 3¢ dekTuBHbl 111 B2B-
KOMIaHUH. PaccMOTpHMM HECKOJIBKO MOMYJSPHBIX IUIaT(GOpM, KOTOpBIE SIBISIOTCS OCOOCHHO
nosie3HbIMu 1711 B2B-cextopa B Poccuu (Tabnuna 1).

Taoauua 1 - CouuajbHbie Meaua U UX 0codeHHocTu A B2B-komnanuii

Counannnas OcobennocTn IMoaxoasmue B2B-komMnanun
miargopma
JIOCTATOYHO OOJIBIIIOE KOJIMUECTBO aKTUBHEIX
noJip3oBarenei B Poccun; KOMITaHUH, OPUEHTHPOBAHHBIEC HA
BKontaKTe BO3MOXKHOCTH CO3aHUS OPEHIOBBIX CTPAHUI] U | POCCUICKYIO ayIUTOPHIO;
MyOJIMKAI[MK KOHTCHTA; B2B-koMmanuu, UIIyIIHE JCIIOBBIC
B3aMMOJICHCTBYE Yepe3 COOOIEeCcTBa U INYHBIE | CBS3H U MAPHTEPOB
CcO00IIeHUA

nomyJsipHas matgopma Juist BUIEOKOHTEHTA,
BO3MOXHOCTb J€MOHCTPAIMH TPOTYKTOB H
YouTube MpeiocTaBlieHre 00yYaloX MaTepUAIOB;
pa3MeleHre peKiIaMbl M COTPYIHUYECTBO C
MOMYJISIPHBIMHU BHJIE00JIOTEpaMu

BU3YaJIbHO MpHBIIEKATEIbHAS TIIATPOPMA;

KOMIIAHWH, [TPEAJIATAOIINE IPOLYKTHI
U YCITYyTH, KOTOPbIE MOTYT OBIThH
BHU3YaJIM3UPOBAHbI;

o0pa3oBaTesbHbIC KOMITAHUH

BO3MOXKHOCTbH JIEMOHCTPAIIUHU MPOTYKTOB U KOMITAaHUH, T]I€ BU3YAIbHBIC JIIEMEHTHI
Instagram OpeHna; BKHBI JJIS TPOJIBIKEHUS,
KCIIOJIb30BAHUE XAIITETOB JIJIS MOBBIIICHHUS MOJIHbIC OPEH/Ibl U KOMITAHUHU
oXBaTa

KOMIIaHUH, KOTOPHIM HEOOXOANMO
oOIIIeHre ¢ KITMEHTaMH U
MPEAOCTABIICHNE aKTyalIbHOM
nHpOpMaLnH;

IT-koMnanmm ¥ cTapTansl

NONyJSIpHBIA MecceHxep B Poccuu;
BO3MOXHOCTb CO3JIaHHs KaHAJIOB U TPYIIIT;
B3aUMOJICUCTBUE C LIETIEBOU ayAUTOpUEN U
npeaocTaBlieHne HHHOpMaIuu

Telegram

[Ipu BBIOOpE commanbHBIX Menuamiathopm mis B2B-kommanuit B Poccun BaXHO YYUTHIBATh
0COOEHHOCTH IEJIEBOM ayAUTOPUH, THII MPOIYKTOB MM YCIYT M 1eau koMnaHuu. KomOuHupoBanue
HECKOJIbKUX IUIaTGOpPM W TECTHUPOBAHME PA3IMYHBIX CTPATETHl IMOMOXKET ONpPEACTUTb, KaKue
conraibHbIe Meua HanOosee A3 (HEKTUBHBI I TOCTHHKCHUS Teei Tol nin nHoi B2B-koMmanum.
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CO3I[3HI/Ie NMPUBJICKATC/IBHOI0 KOHTECHTA

Wnentudukamms BU0B KOHTEHTA, KOTOpbIE paboTaloT HArmTy4dImuM oopa3zom it B2B-kommanuit
B COLIMAJIbHBIX MEJIUA, — 3TO KIIFOUEBOM AIEMEHT YCIEIIHON KOHTeHT-cTpaTeruu. Korna nemno kacaercs
B2B-cdeps1, ocoboe BHIMaHUE CIEAYET yACIATh CO3AaHUI0 MH(OOPMATUBHOTO M IIEHHOTO KOHTEHTA,
KOTOpPBIN Oy/leT mpUBJIEKaTh M YAEPKWBAaTh BHUMAHUE 1EJIEBOM ayAUTOpUH. BOT HECKOJIBKO THIIOB
KOHTEHTAa, KOTOpBIE YacTO IOKA3bIBAIOT XOPOLIME Pe3yJbTaThl B COIMAJIbHBIX Meaua s B2B-
KOMITaHMI:

1. UnudopmaruBHbie cTaThu U Onoru. Pazmenienue crateil u G10roB, KOTOpbIE MPEIOCTABISIOT
HEHHYI0 MH()OPMALMIO M JKCIEPTHOE MHEHHE B OTHOLICHHM OTPACIH WM KOHKPETHBIX MpPOOIeM,
aBisieTcs APQPEKTUBHBIM CIIOCOOOM TPHUBJICYCHUST BHUMAHUS IEJICBOW ayAUTOpUU. Takoi KOHTEHT
MIOMOTaeT YCTAHOBUTH KOMIIAHHUIO B Ka4eCTBE SKCIEPTa U peInTest mpoOiaeM B cBoei 001acTu.

Buneokontent. Buieo nMeroT orpoMHbIi MOTEHIUAI AJIsl IPUBJICYEHUS BHUMAaHUS U 9PPEKTUBHO
nepefay ciaoxHoi mHpopMaryu. B2B-koMmaHuu MOTyT co3/laBaTh BUJEO C 0030paMu MPOIYKTOB,
Kelc-CTau, WHTEPBBIO C HKCHEpTaMH WM TPOBOAWTH BeOMHApHL. Bupeo Takke MOryT OBITh
MCIOJIb30BaHBI JIJIsl IEMOHCTPAIUHU PEUMYIIECTB MPOAYKTOB HIIU MTPOLIECCOB.

3. Undorpaduka. HWHporpaduka sBIseTcs BHU3IYaTbHO MPHUBJIEKATENBHBIM  CIOCOOOM
NpeCTaBIeHUS CI0XHON mH(popMaruu u cratucTukd. CosgaHue WHPOPMATUBHBIX M TOHSITHBIX
nHporpaduK IMO3BOJIIET KOMIIAHWW MPHUBIEYh BHHUMAHHE AayJAUTOPUU M JAETHUTHCA KIIOYEBBIMHU
(hakTaMu U TaHHBIMH O CBOEH OTPACIIH.

4. Keiic-ctann U OT3bIBBI KJIMEHTOB. Kelc-cTaniu U OT3bIBBI KJIMEHTOB IMO3BOJSIOT TMOKa3aTh
KOHKPETHBIE TPUMEPHI YCIENTHOH paboThl C KJIMEHTaMH. JTOT BUJ KOHTEHTA JEMOHCTPUPYET
VHHUKaJIbHBIE pEUIeHus, npeuiaraembie B2B-kommanueil, W MOATBEp)KIAAeT €€ HAASKHOCTh W
PE3yNbTaTUBHOCTb.

5. DKcnepTHbIE MHEHHUS U COBETHI. Pa3MelieHne KOHTEeHTa, BKIIOYAOIEr0 SKCIIEPTHBIE MHEHHUS U
COBETHI 110 BOIIPOCAM, CBSI3aHHBIM C OTPACIIbIO U OU3HEC-Pa3BUTHEM, TIOMOTAeT YCTAHOBUTH KOMITAHUIO
KaK aBTOPUTETHBIN M HAJISKHBI HCTOYHUK WH(POPMAIIUU. ITO TaKKe CIIOCOOCTBYET MPUBJICUCHHUIO U
yIep)KaHUIO ayIUTOPHH.

6. Unentuduxanus nHanbomnee 3 PpexkTUBHBIX BUAOB KOHTEHTa Juisi B2B-koMmmanuii B connambHBIX
Meaua TpeOyeT TIIATeNBbHOrO aHajiu3a LENeBON ayIuTOpHM, €€ MOTPeOHOCTeH M INpennoyTeHHH.
PerynspHblii MOHUTOPHHT W aHAJIM3 PE3yAbTATOB MOMOTYT ONPEICTUTh, KaKWe BHUIBl KOHTCHTA
paboTarT HAMITYYIIUM 00pa30M M KaK X MOKHO JajIbIlle YITyqIaTh IS JOCTHKEHHSI TOCTaBJICHHBIX
nemuen.

3akioueHue

B coBpeMenHoM Owu3Hec-MHpe, TNI€ COIMAIBHBIE MeAWa 3aHUMAIOT I[IEHTPAIBHOE MECTO B
KOMMYHUKAllUM W B3aUMOJICWCTBUM, AKTUBHOE YYacTUE€ U IIOCTOSHHBIA aHajlu3 pe3yJbTaTOB
CTaHOBSITCSA HEOTHEMJIEMBIMU AJIEMEHTAMU YCIIENTHOTO MPOABMKeHUs1 B2B-koMmanuii.

AKTHUBHOE yYacTHE B COIIMAJIBHBIX MEAHa SBIAECTCS KIOUEeBBIM (hakTopoMm ycmexa juisi B2B-
koMmmanuii. OHO TMO/Apa3yMeBAaeT HE TOJIBKO PETYJISAPHOE pa3MEIIeHHWE KOHTEHTa, HO W aKTUBHOE
B3aMMOJIeiicTBHEe ¢ ayauTopueil. OTBEeThI HAa KOMMEHTapHH, BOMNPOCHl M OOpaTHYIO CBS3b
JEMOHCTPUPYIOT 3a00Ty KOMITAaHUH O CBOMX KJIMEHTaX U MapTHepax. biarogaps akTHBHOMY y4acTHIO,
KOMITaHHSI CTPOUT JIOBEPUE U YKPEIUISET CBSI3U, YTO B UTOT'E CIIOCOOCTBYET MOBHIIICHUIO JIOSTBHOCTH
U YAEPKAHUIO KIIMEHTOB.
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OpHako akTHUBHOE y4yacTHe caMo [0 cebe HeI0CTaTOYHO. BaXHbIM acHeKTOM sBISeTCS
IIOCTOSIHHBIM ~ aHaJIU3 pe3y/lbTATOB IPOJABMKEHUS B COLMANBHBIX Meaua. lMcnosbp3oBaHue
WHCTPYMEHTOB AaHAINTUKU MO3BOJSET U3MEPHUTh 3()(HEKTUBHOCTh KaMIIAHHWH, BBIIBUTH CUJIBHBIC U
crabble CTOPOHBI, a TAK)KE OINPEJIENINTh, KAaKUe CTPAaTeruH U TAKTUKU Haubosee ycnemHsl. biaaronaps
aHAJM3y JaHHBIX, KOMIIAHUS MOXXET NPUHUMaThb OOOCHOBAHHBIE PEIICHUS U KOPPEKTUPOBATh CBOM
JNEUCTBUS IS YIYUIIECHUS PE3YJIbTAaTOB IIPOIBHKEHUS.

[TocTosHHBIN aHATH3 PE3YIBTATOB TAKXKE MO3BOJSET KOMITAHUHU OBITh THOKOH U aJalTUPOBATHCS K
M3MEHSIOMIMMCSL TPEOOBAaHMSM W TPEANOYTEHHAM ayauTopud. OH TIOMOTaeT BBISIBUTH HOBBIE
BO3MO>XHOCTH, OIIPEAEIUTH IIyTH ONTUMHU3ALUN U PA3BUTHS, @ TAKXKE IIPUHATH MEPBI 110 yCTPAHEHUIO
HeZocTaTKOB. 1locTosIHHOE M3y4YeHME NaHHBIX M aHAJIU3 MO3BOJIIIOT KOMIIAHMM OCTaBaThCsl B Kypce
U3MEHEHUHN B OTPACIU U IPUMEHATH NEPEIOBbIE IIPAKTUKH 11 MAKCUMAJIBHOTO JOCTHXKEHUS yCIexa
B IIPOJIBUKCHUH.

Taxum 00pazom, aKTUBHOE y4acTHe U NOCTOSIHHBIM aHaIu3 Pe3ysIbTaTOB UI'PAIOT PEILIAIOILYIO POJIb
B JOCTIKEHUM Yyclexa B NpoiaBwkeHuun B2B-xkomnanuii B counuanbHblx Menua. OHM IOMOTraroT
KOMIIAHUM CTPOUTH B3aWMOJECHCTBHE C ayIWTOPUEH, yJIydllaTb CBOM CTPATETMH M TAKTUKH,
aJanTupoBaThcs K M3MEHEHUSM M NPUHUMATh OOOCHOBaHHbIE pelieHus. lMcnosnb3oBaHue 3THX
MOJIX0I0B 1M03BOJMUT B2B-koMnanusm 3¢ppekTuBHO ynydmaTh CBOIO BUAUMOCTB, IPUBJIEKATh HOBBIX
KJIMEHTOB U YAEp)KUBaTh CYLIECTBYIOIIMX, a TaKXe JOCTUraTb CBOUX OM3Hec-Lesnell B MHpe
COLIMAJIbHBIX MENNA.
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Abstract

In the 21st century, social media plays a very important role in the life of business, including in
the life of B2B business. However, despite the benefits of promoting through social media, B2B
companies lag behind their peers and competitors who do business in the B2C market. That is why
this article describes the importance of using social media platforms to promote B2B companies.
The author notes that active participation in social media implies not only regular posting of content,
but also active interaction with the audience. The methods of analysis, synthesis, induction and
deduction are used in the work.
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