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AHHOTAIUA

Bonpoc mnpoasuxenuss napproMepHO-KOCMETHUYECKOW MPOAYKLUUHU ceiyac mnpuodperaer
0co0yr0 aKTyaJbHOCTh, TaK KaK (PUPMBI BBIHYKJIEHBI HCKAaTh HOBBIE KaHAIbBI CObITa B paMKax
YCIOXKHSIOMIMXCSI BHEUIHUX YCJIOBUH. JIJIi TIPaBMWIIBHOTO OTNPENENEeHUsT COOCTBEHHOTO
MIOJIO’KEHMSI Ha PhIHKE HE00X01MMa JOCTOBEpHas Ki1accupUKaIys naphroMepHO-KOCMETHYECKON
NPOAYKLUH, aHAJIU3 NPUMEHEHUS] WHCTPYMEHTOB MapKeTHHra. COOTBETCTBEHHO, HEOOXOJIUMO
MIPOBECTH aHAJIN3 CUCTEMBI TTPOIBIKEHHSI KOHKPETHON KOMIIAHUU U TIPEITIOKHUTH TPAKTUICCKHE
PEKOMEH/IallNH, BHEAPEHHE KOTOPHIX TOBJEUYET MOBHIIIEHHE dPPEKTUBHOCTH JESITEIHLHOCTH TI0
MIPOABIKEHHIO MapproMepHO-KocMeTHYecKkoi npoaykuun Ha npumepe OOO «EkarepunOypr
S16;10K0», YTO M cenaHo B JaHHOW pabore. OueHHBas MEPCHEKTHUBBI PbIHKA Nmap@oMepuu u
KOCMETHKH B POoccM, MOXKHO YBHJIETB, UTO B OJIDKAMIIINE TOIBI OyIyT HAOIIOIATHCSI CIIEAYIOIINE
TEH/ICHIINH: TOTpedIeHne nap@oMepu 1 KOCMETUKA B IIEJIOM OyZIeT YBEIHMYUBATHCS 33 CUET
YBEIUYEHUS MOKYNaTeIbCKOH CIIOCOOHOCTH HACEJICHMS; KOHKYPEHIHMS MEXIY y4aCTHHKaAMH
YCUJIMTCS BO BCEX CErMEHTax Map(roMepHO-KOCMETHYECKOT0 pPBHIHKA; MapKETUHIOBas U
peKIaMHasi AeITEIbHOCTh POCCUHCKUX KOMITAaHH, BO3PACTET; HOBBIE OPEH/IBI Oy IyT 3aITyIICHBI
B Onmokaifiiee BpeMsi; TeHIEHIUS KPYITHBIX POCCUNCKUX TUCTPUOBIOTOPCKUX CETEH M0 CO3JaHHI0
COOCTBEHHBIX OpEHIOB TOJYYHT AajbHEWIIEe pPa3BUTHE; OrPAaHMYCHHsS Ha OO YIMYHON
TOProBIM B 0OmieM oO0beMe MpoAaXk MmapproMepud U KOCMETUKH COXPAHSITCS; KOHTPAKTHOE
MPOM3BOJICTBO OyAET MPOMIOJDKATh Pa3BUBATHCSA; POCCUMCKHE TMOTPEOWTENIM CTaHyT Ooliee
TpeOOBATENBHBIMU C TOUKH 3pEHHsI KaueCTBa NPOAYKIUH, YIIAKOBKU M YPOBHS 00CITYyKHBaHHUS.
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KiroueBble cjioBa
MapkeTHHTr0BO€ MPOABIKEHUE, PEKIIAMHBIE CTPATEr U, IPSMBbIE POAaXKU, CTUMYIUPOBAHUE
MpOoJaK, HHTEPHET-MAPKETHUHT .

BBenenue

3a mocnenHee JAECATHIIETHE B POCCHUHCKOW mMap(roMepHO-KOCMETHYECKOH cdepe MpOH30IITN
3HAYMTENbHbIE M3MEHEHHUs M3-3a HeCcKolbKkuX (akropoB. [Ipexkae Bcero, HOBblE TEHACHLUHU B
IIPOU3BOJICTBE MAappIOMEPUU M KOCMETHKM BO MHOIOM HM3MEHMJIM AaCCOPTHMEHT IpeajaraeMoin
npoayKuuu. bombias yacTe mappromMepuu 1 KOCMETUKH cTana 00J1a1aTh, TOMUMO OCHOBHBIX CBOMCTB,
PSIOM JTOTIOJTHUTENBHBIX. Y CHJICHHE KOHKYPEHIMH W YCIOKHEHHE YCIIOBHH MpPOJAaX B HACTOSIIEE
BpeMsl CTallM OCHOBHBIMHU (paKTOpamu, ONpEeIOUIMMU COCTOSIHUE U OCOOEHHOCTH COBPEMEHHOI'O
pbIHKA ap(IOMEPHOI U KOCMETHYECKOM MPOAYKLIUH.

Bonpoc npoasmxenus: naphroMepHO-KOCMETHYECKON MPOAYKIUH ceiddac mprodpeTaeT ocoOyro
aKTyaJbHOCTb, TOCKOJIBKY B COBPEMEHHBIX YCJIOBHUSX IEPEHACHIIICHHOTO PhIHKA (PUPMBI BBIHYKIICHBI
UCKaTh HOBBIE M aKTUBHO pa3BUBaTh CTapble KaHaJbl MPOABMKEHHS TOBAPOB, BbIIEPKUBAs
KOHKYPEHIIMIO C IPYTUMHU KOMITaHUSIMH, KOTOPBIE Y>K€ OCBOMIIUM POCCUHCKUI PBIHOK.

Llenbto UccnenoBaHMs SBISETCS TOBBIIIEHHE Y(P()EKTUBHOCTH MPOJIBIKEHHUS TOBAPOB HA PHIHKE
napoMepru ¥ KOCMETHKH Ha TpUMepe KOHKPETHOW (UPMBI C IeNbI0 TIOBBIMICHHUS €€
KOHKYPEHTOCIIOCOOHOCTH.

Takoe onpeneneHue 1eAM BKIOYAET I[OCTAaHOBKY HECKOJBKMX KOHKPETHBIX — 3ajad,
MOCJIE0BATEIbHOE PEIIEHHE KOTOPBIX ONPEeNsieT CTPYKTYPY paboThI:

1) BoisButh crieliuuKy TMPOJBIIKCHUS MPOAYKIIMM HA COBPEMCHHOM JTare pa3BHTHUS

nap(hroMepHO-KOCMETHYECKOT0 pbIHKa Poccun.

2) Onpenenuth 3 (EKTUBHBIE HHCTPYMEHTHI MapKETHHra, CIIOCOOCTBYIOIINE MPOIBHKCHHIO

TOBapa Ha phIHKE Map(GroMepr 1 KOCMETHKH.
3) Pa3paboTarth peKOMEHIAIMU I KOHKPETHOW (GHUPMBI MO MPOABHKCHUIO Map(roMepHOi
HPOIYKITUH.

OcHoBHaf YacTh

B nacrosiee BpeMs poccHiicKuil phIHOK Tap(roMepuu U KOCMETUKU B 3HAYUTEIHLHOW CTENEeHU
CJICOYCT TOMY XK€ IIYTHU, YTO U aHaJIOTUYHBIN PBIHOK EBpOl'[I)I B CBOEM pa3BUTHUH. OHHaKO pcanunsanusa
oOIIMX 3aKOHOB Pa3BUTHS PhIHKA Ha BHYTPEHHEM pblHKE Poccun nMeer cBoM 0COOEHHOCTH.

B ocHOBHOM, MOSBWINCH HOBBIE MPOAYKTHI, KOTOPHIE TO3BOJISIIOT HaM peIIaTh MPOOIEMbI
MIPOJUICHUST MOJIOJIOCTH KOXKHU, KOPPEKINH €€ CTPYKTYPHI, a TAKKe YIyUIIeHHs MPOTOPIUNA U JTUHUN
Tena. MHEHUE CIEIMaIiCTOB U TPOU3BOANTENEH MapProMepri 1 KOCMETHKHU Ha YITAKOBKE KOPEHHBIM
00pazoM W3MEHUIIOCH.

DBOJIIOLIMSL OTHOIIECHUS TOTPEeOUTENeH K MPOAyKTaM, TEHACHUIUS K MUHUMHU3AIUH YIAKOBKU U
3aMEHa CTEKJITHHOM YIaKOBKU 00Jiee COBPEMEHHON YIIaKOBKOM CIIOCOOCTBOBAIA TOMY, YTO MEHSETCS
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HE TOJIKO COCTaB Nap(poMeprun 1 KOCMETUKH, HO U €€ BHEIIHUI BU/JI, BKJIOYasl IBETOBYIO NaIUTpy. B
TO 7K€ BpeMs MOSBUIICS IPUHIMITNAIBHO UHOM MOXO0 K 00CITY’)KUBAaHHIO KIIMEHTOB, BKIII0Yasl YPOBEHb
TpeOoBaHUI K 00CTYKHBaHUIO, 00BEM MPEAOCTABIAEMON HHPOPMALINH, A TAK)KE METOJIBI U CIIOCOOBI
MPOABIDKEHHS TAp()IOMEPHH U KOCMETHKH.

HenaBuue kpusuckl 2008-2014 rr. mo3BOJIMI POCCHUCKUM MPOU3BOAMUTENSAM IMapOrOMEpUu U
KOCMETUKH OCBOMTH HOBbIE HULIM. PaHblle TOBapbl OTEUECTBEHHBIX KOMIIAHUN OBLIM MPEICTAaBICHbI
[IPEUMYLIECTBEHHO B HHU3KOM LIEHOBOM CETMEHTE B KaT€rOpUU CPEACTB TMTMEHbl U, B MEHbIIEH
CTENEHH, B KaTETOPUAX KOCMETHKH U JCKOPATUBHOW MappoMepuu, HO TENepb OHH OXBATHIBAIOT
CpeIHUH LIEHOBOM CETMEHT BO BCEX Kareropusax. KpynHsie poccuiickue NpoOU3BOAUTENN TAKKE HAYaIu
pa3BUBAaTh CETMEHT CEJIIEKTUBHONW KOCMETUKH, KOTOPBIHM ChIIPaAl MOJIO0KUTEIBHYIO POJIb B YIy4IICHUN
UX ITOJIOKEHHUS: CIIPOC Ha NMPOTYKLHUIO0 POCCUICKOTO MTPOU3BOCTBA YBEIMUMICS, TJIABHBIM 00pa3oMm, 3a
CUET COKpALIEHUS 3aKyIOK.

OtedecTBEHHbIE KOMIIAHUM, Ybs NPOAYKLMS 3aHMMAET 3HAYMTEIbHYIO JIOJIO0 PBbIHKA B TaKUX
KaTeropusx, Kak 3yOHas macta, MblJI0, CpPE/ICTBA 10 YXOJ1y 3a JIUIIOM, CPEJCTBA IO YXOy 3@ BOJIOCAMHU.

Knaccudukanus mappromMepun 1 KOCMETHKH 4Ype3BbIYAHO pazHooOpasHa. VHauBHIyanbHbBIE
KJIaCCU(UKALIUU TIPEIOCTABIIAIOTCS HE TOJIBKO NEYAaTHBIMM M3AAHMSIMHM, HO M KaXXIOW KOMITaHUEH
OTpaciid, YTO 3HAYUTENIbHO YCJIOXKHSET 3aJady CpaBHEHMsI M aHalu3a JaHHbIX. s onpeneneHus
ONTUMAJILHON KJIacCU(pUKALMKU ObUIM IMpOaHATU3UPOBaHbl pa3iuyHble Mojaxoabl B Poccum u 3a
py6exom. Be160op Obl1 0OCHOBAH Ha aHANIU3E PsiJia KPUTEPUEB [T KIIacCU(PHUKALIUY TPOAYKTa B KaUeCTBE
ONPEIIETICHHOMN IPYMIIBI.

3anepuoa 2017-2022 rr., 3HaUUTENBHO BBIPOCIH IPOAAKU B CIETYIOIINX KAaTETOPUSAX TPOJYKTOB:
CpPEICTBa TUTHEHBI IOJOCTU PTA, CPEACTBA IO YXOIy 3a BOJOCAMHM U COJHUE3ALIUTHBIE KPEMBI.
Benymue ponu no o0beMy npojiaxk Ha pocCHiickoM nap(roMepHO-KOCMETHYECKOM PhIHKE 3aHMMAIOT
TPH KaTeropuy TOBapOB: IEKOPATUBHASI KOCMETHKA, CPEJICTBA 10 YXOAY 3a KOXKeH, cpeAcTBa i BOJIOC

PaccmaTtpuBaemast opranusaiusi — 001ECTBO C OTPaHUYEHHON OTBETCTBEHHOCThIO « EkatepunOypr
S6a0ko». FOpuanueckuii anpec: 620014, Ceepanosckas obsacts, ropox Ekarepun0ypr, ynuma Cakko
u Banuertu, gom 62, opuc 1. dupma uMeeT OAMHHAALATH (PUIMATIOB, CO CpPEIHECITMCOYHOMN
yuclieHHOCThI0 1688 coTpyanukoB. ®dupma NpPUOPUTETHHIM HWHTEPECOM CTaBUja TrOpOaa—
MuJuTHOHEPHI, 1 B 2018 1. oTkpbUIca priman B PoctoBe-Ha-/{ony, B TPK «I"opu3onT» moj Ha3BaHHEM
«3050TOE AOTOKO».

[To naHHBIM NpennpUATHS HMEIOTCS CBEACHUS O peaju3aluy NapproMepHO-KOCMETHYECKON
MPOIYKINH 32 peBpab MapT-anpens 2022.

Tadimua 1 - lomunupyromue OpeHasl B crpykrype peaaudanun OO0 «ExarepuHOypr
Adaoxo» B 2022 1.

Maprt 2022 Anpeas 2022
[\) 0,
Bpen Hons B % B Bpenn Hoas B Yo B
BBIpYYKe, pyo. BBIpYYKe BBIpYUKe, pyo0. BBIpYUYKe
ANTONIO ANTONIO
BANDERAS 21507,00 15,54 BANDERAS 19264,00 26,80
BRUNO BROCARD
BANANI 6091,60 4,40 805,00 1,12
LACOSTE BRUNO
16078,00 11,61 BANANI 2846,00 3,96
SERGIO 18180,40 13,13 LACOSTE 12088,00 16,81
MEXX 9585,40 6,92 MEXX 2650,80 3,69
Bcero 71442,40 51,61 Bcero 37653,80 52,38
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AHanu3 peanu3aldyd TOPrOBBIX MapoOK BBIIBWI, uTO Oonee 50% peanuzaluu MNpUILIOCH HA 6
opengoB — ADIDAS, ANTONIO BANDERAS, BRUNO BANANI, CALVIN KLEIN, LACOSTE,
MEXX. Jlonsi B BBIpy4Ke B CTOUMOCTHOM BhIpakeHUH cocTtaBuia 211225 pyoO.

B ¢espane 2022 6puta momyyena Beipyuka B pazmepe 192005 py0. Ik npoxax mpuimencs Ha
14.02.22 ([enn csitroro Banentuna) 25152 py6. (13,1%), u Ha 21.02.2022 — 24071 py6. (12,54%),
22.02.2022 — 26481 py®. (13,79%) (nakanyne [[Hs 3amuTHHUKA)

CoOTBETCTBEHHO, Cpeau OpeHJOB TOMUHHUPOBAIU MYXKCKas MapproMepusi, KOCMETHKa H
akceccyapsl ADIDAS, ANTONIO BANDERAS, BRUNO BANANI, DAVID BECKHAM, SERGIO,
MEXX —50,21% unu 96411 py®6.

Jloru4HO TPENNoNIOKUTh, YTO B MapTe MUK MPOJaX MNPUAETCS Ha >KEHCKUE OpeHIbl B
Mpeanpa3JHUYHbIC JTHU Tepel MEeXIyHapOIHBIM JKEHCKHM JHEM. JlaHHbIE IO BBIPYYKE 3TO
MOATBEPKIAIOT — MakcuMasbHble npoaaxu Obumn 07.03.2022 — 40941,1 py6. (29,6%), 08.03.2022
17449,6 py0. (12,6%). dons nsatu 6pennoB ANTONIO BANDERAS, BRUNO BANANI, LACOSTE,
SERGIO, MEXX cocraBuna 714424 py6. (51,61%)

C 3T0i1 TOUKM 3peHMsI MHTEPECHO OLIEHUTH ITpoJaxku B amnpesie 2022 r. [Iuk npoaaxk npuiencs Ha
JTHU TIepe]] TpaBociiaBHbIMU Npa3aHukamu [lacxoi u Pagonuneit 15.04.2022 — 11386 py6. (15,84%),
22.04.2022 — 8784 py6. (12,22%), 27.04.2022 — 5904 py6. (8,21%).

Ha ocHoBaHuU pe3ynbTaTOB MPOBEACHHOTO MAapKETHUHTOBOT'O HCCIEAOBAaHUS OBbLIH BBIOPAHBI
Haubonee »s¢dextuBHbie Mepornpuatus u akmuu 11 OOO  «ExatepunOypr S0ioko» 1o
MIPOABIDKEHHIO Map(PrOMEPHO-KOCMETHYECKOH MPOAYKIINH:

1) «BeIrogHbIC HEACTU» — KOXKIYIO HEJCII0 B MECSIIEe MOCBSINAIOT OTACIBHOM IpyIie TOBapoOB,

aKIIMs MMOBTOPSETCS HA MPOTSHKEHUH 3-4 MecsleB [Tl BBISABICHUS TOBAPOB BBHICOKOTO CIIPOCa:
20% Ha momajibl, KapaHJaly A OpoBei U a3, MOABOIKH JUIS TJ1a3, TeHH Ui BEK, TYIIb JUIs
pecuur; (1 menemnst), 20% Ha OGanb3ambl U Onecku st ry0, pymsiHa, (2 Henmens), 25% Ha
OyMaKHbBIE TOJIOTEHIIA, BIAKHYIO M MHOTOCJIOWHYIO TyalieTHyto Oymary (3 nenens), 30%
KOHCHJIEPBI, TyJIpbl, TOHAIbHBIE KPEMBI (4 Hesems)

2) KoMnanuu mpemiaraeTcs HCIOJIb30BaTh JIOMOJHHUTENbHBIE CKHAKH «7-10». Crugku
cymmupyroTcsi ¢ Kaproit knuenTa «30510T0o€ SI0JI0KO» M YYUTBHIBAIOTCS TOCIE MPUMEHEHUS
ckuaku no Kapre. Ckuaka 7% npenocrapisercss Ha oauH 3aka3 ot 700 py6neit, ckuaka 10%
Ha onuH 3aka3 oT 1000 pyOneil, © HE CyMMHUpYeTCS CO CKHUIKAMHU IO APYTUM aKIHUSIM U
POMOKO/IaM.

3) B ycnoBusx kopoHaBHpyca mpeanararotcs ckuakud «Iloka Ter momal» «3akasbiBaii Bce, 9TO
mrooums!» Crumku 10 20% Ha Openabl Openasl: Balenciaga, Bobbi Brown, Bottega Veneta,
Chanel, Cle de Peau Beauty, Color Mask, Dior, Disney, Elseve, Garnier, Gucci, Hermes,
Jeffree Star Cosmetic, Jo Malone London, Karl Lagerfeld,

4) Axumst aist aereit u moapoctkoB. [lomapku mnpu mokynke Pikashu! Kymu cpenctBo w3
JUMHATHpOBaHHOM Koyekiuu Pikashu u momyuun mogapox! Ipu mokymnke 1 ToBapa — macka st
muna Cakypa Poys 13 mu. Ilpu mokynke 2 ToBapoB — kocmetnuka [Tukauy. [Tpu mokymke 3
TOBapoB — cyMmka [Iukauy.

5) Akuus «Imennanuku»! B cBoii neHb poskaenust ¢ Kaproii kiueHTa «30510Toe I070K0» MOXKETe
noyduTh 10 35% mo aknuu «Mmenunaukmy. OHa nelictByeT B Bamn gens poxaenus u 30
JHEH IIOCJIC HETO.

6) Axuus «/Ipy3bs» [Topexomennyiite «3omoroe s10710K0» Bamemy apyry, Korja oH COBEPLIHT
MOKYMKY, Bbl 00a MOJIy4yuTe HA MOYTYy MPOMO—KOJ Ha OpuunanTtoByio KapTy kimeHta
«3omn0toe s6moko»! s akTUBaMHM TPOMOKOAa BBemuTe ero B moisie «lIpomokom» mpu
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0(OpPMIICHUU CIIEYIOIIETO 3aKa3a B MHTEPHET—MarasuHe «305I0Toe S0JI0KO» HAa CyMMY OT
1500 py®.

7) Ckunka «PaHHss oruiatay — peKJIaMHPYETCs HOBBIM TOBAap B OIPaHUYCHHOM KOJHYECTBE.
Yka3bIBaeTcs CPOK €ro peanu3aiiu, T 3aliCh KeIarouuX, IEPBbIC OMIATUBIINE OJIYYat0T
ckuaky 30%

8) Cxumka 3a mepBblit 3aka3 10 20%, Ha HEXOIOBOE BpeMsl — YTpO OyIHEro IHs, cpasy mocje
Mpa3IHUKOB

9) [Mogapku KJIMEHTaM TOTO, YEM OHHU YaCTO IMOJIb3YIOTCS — HalpuMep, PUPMEHHBIN KaJeHIaph C
JYHHBIM LHKIJIOM, ropockonoMm (60% >xeHImMH oOpallairoT Ha 3TO BHHMAaHME), IIAOJIOHBI,
HAaIlOMHMHAHUA A Nokynok. Ha kanengape m3zoOpaxeHue OpeHaa, KOHTaKThl, BO3MOXKHBII
MIPOMO-KOJI, KOTOPBIH MOXHO TIepeiaTh Apyromy — 3 dexT capadanHoro paauo

C camoro Havasa esITEeILHOCTH Mara3uHa ObUIa BRIpadoTaHa MOJIUTHKA paOOTHI, UMEIOINAs LIENIbIO

yIOBJETBOpPEHHE MOTpedHOCTel moTpeduTens. [losToMy Ha MPOTSKEHUH BCEro MEpUoAa pPa3BUTHUS
00O «EkarepunOypr S010k0» NOpUACPKUBAICS TJIABHBIX NPUHIUIOB: IIUPOKHIA aCCOPTUMEHT
MIPOYKINH; BBHICOKOE KaueCTBO, YHUKAILHOCTh YIAKOBKH; KaYECTBCHHOE OOCITY)KHBAaHUE; BBICOKUI
YpOBEHb KBTM(DHUKAIMH TIEPCOHAIA; MHIUBUAYTHHBINA TIOIX0]] K KaXKJIOMY KIIUCHTY.

3akioueHue

OneHuBasi MEPCHEKTUBbI pbIHKA MapdoMepuu U KOcMEeTUKH B Poccuu, MOXKHO yBHEThH, YTO B
Onuxaiiime roasl OyayT HaOII0JaThCs CIEAYIONUE TCHICHIUH:

— notpebieHne mapGroMepruu 1 KOCMETHKH B 11€JIOM U, B YaCTHOCTH, MIPEIMETOB POCKOIIIHN, Oy1eT
YBEJIMYUBATHCS 32 CUET YBEIWYCHHS MOKYNATeIbCKOW CIIOCOOHOCTH HACETIEHUS;

— KOHKYPEHIIUSI MEXIy Y4YaCTHHKaAMHU YCHUJIUTCS BO BCEX CerMeHTax mnapdromMepHo-
KOCMETUYECKOTO PhIHKA;

— MapKeTUHTOBass ¥  peKJIaMHas  JeATEeIbHOCTh POCCHUCKHX  KOMITAHHMM, BO3paCTeT.
CrnenoBaTenbHO, UHBECTHIIMH B PeKIamMy OpeHa B I1€JIOM OYIyT pacTy Ha PHIHKE;

— HOBBIE OpeHabl OyayT 3amyiieHbl B Omkaifmiee Bpems. OJHAKO KOJIMYECTBO POCCHICKHUX
OpEHJI0B YMEHBIITUTCS W3-3a BBISIBJICHUS SIBHBIX JIUJIEPOB PHIHKA;

— TCHJICHIIMS KPYMHBIX POCCUUCKUX JUCTPUOBIOTOPCKUX CETEH MO CO3/IaHUI0 COOCTBEHHBIX
OpEH/IOB MOTYYHUT JaJIbHEHIIee Pa3BUTHE;

— OTpaHUYCHHMS Ha JIOJTIO YIIMYHON TOPTOBJIH B 00IIIeM 00beMe ITPoIax nmaphroMepr 1 KOCMETHKN
COXpaHSATCS,

— KOHTPaAKTHOE MPOU3BOJICTBO OyI€T MPOAOIKATh Pa3BUBATHCS;

— poccuiickue TMOTpeOuTenu CcTaHyT Oojee TpeOOBATEIbHBIMU C TOYKM 3pPEHUS KadecTBa
MIPOTYKIIMH, YIIAKOBKU M YPOBHS 00CITy)KHUBaHUS.
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Abstract

The issue of promoting perfumery and cosmetic products is now of particular relevance, as firms
are forced to look for new distribution channels in the context of increasingly complex external
conditions. To correctly determine one's own position in the market, a reliable classification of
perfumery and cosmetic products is necessary, as well as an analysis of the use of marketing tools.
Accordingly, it is necessary to analyze the promotion system of a particular company and offer
practical recommendations, the implementation of which will increase the efficiency of activities to
promote perfumery and cosmetic products using the example of Yekaterinburg Yabloko LLC, which
is done in this work. Assessing the prospects for the perfumery and cosmetics market in Russia, one
can see that the following trends will be observed in the coming years: the consumption of perfumery
and cosmetics as a whole will increase due to an increase in the purchasing power of the population;
competition between participants will intensify in all segments of the perfumery and cosmetics
market; marketing and advertising activities of Russian companies will increase; new brands will be
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launched soon; the tendency of large Russian distribution networks to create their own brands will
be further developed; restrictions on the share of street trade in the total sales of perfumes and
cosmetics will remain; contract manufacturing will continue to develop; Russian consumers will
become more demanding in terms of product quality, packaging and service levels.
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