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AHHOTALUA

CraTbst moCBsiIIeHa 0030py MapKETHHTOBON MOJIENIN MTPOABIKEHHSI KOMITAHUH B COITUATBHBIX
ceTsax, ocHoBaHHOM Ha (ppeiiMBopke SOSTAC. B crathe paccmaTpuBaroTcst 0COOEHHOCTH pabOThI
Mapketosioros 1o gpeitmBopky SOSTAC, stamnsl pa3paboTKu CTpaTeruy MpoABHXKEHHs OM3Heca
B COLMAJBHBIX CETAX IO 3TOM MoOAeNH. Takke B JAHHOM CTaTb€ PACKPBITHI IPUMEPHI
WCTIOJIB30BAHMS JAHHOTO ITOAX0/1a ISl IPOABIKEHHS a3 IMYHBIX ON3HECOB B COITMATIBHBIX CETSX,
TaK KaK aBTOPBI €ro MOCTOSIHHO MCIIONIB3YIOT NPU Pa3paboTKe MapKETHHTOBBIX CTpaTerui
MIPOABIKEHHSI PA3JIMUHBIX OM3HECOB B COLIMATBHBIX CETAX, PA00Tasi MapKETOJIOraMU-CTpaTeraMu
B MapKeTHHToBoM areHtcTBe EStro Marketing. Kpome Toro, B maHHOW CTaThe OMHMCAHBI
otaenpHbIe dTanbl peanm3ammun SOSTAC B mHTEpecax MpOJBMKEHUST OM3HECA B CONMATBHBIX
cersax. CTaThsl BBINOJHEHA B XOJ€ M3YUEHUS JUCLHUILIUH «YTpaBieHue openaomMm» u «OCHOBBI
NOTPeOUTENBCKOr0 NOBeAeHUA». Ee Marepuanabl MOTYT OBITh MCIOJIB30BAHBI CTYIACHTAMH IS
W3YYEHUS U IPYTUX ITUCIHILUINH, a TAK)KE MapKETOJIOTH MOTYT B35Th MaTe€pHaibl JaHHOW CTaTbU
B Ka4e€CTBE OCHOBBHI JUTSI COCTABJICHHUSI CTPATETHUH MPOBIKEHUS] KOMITAHHWIA B COIMAIBHBIX CETSX.

J1s HUTUPOBAHUS B HAYYHBIX HCCIeJOBAHUAX
Bockansa M.M., ['anaBanosa C.3., MukpiokoB B.O. PazpaGotka crpareruu npoJIBUKEHUS
B COIMAIBHBIX ceTsax isg Ousneca mo ¢peiimBopky SOSTAC // DxoHOMHUKA: BYEepa, CETOIHS,
3aBTpa. 2022. Tom 12. Ne 10A. C. 481-489. DOI: 10.34670/AR.2022.60.38.062
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BBenenue

[TpoaBMXKEeHNE B COIMANIBHBIX CETAX B HACTOSIIEE BPEMsl SBIISICTCS BXXHOM 3ajaueii s 1r000ro
OusHeca, MyOJIMYHON JMYHOCTH WJIM IOJUTHKA. DTO OYEBUIHO BCEM U HE BbI3bIBAET COMHEHUIL.
OnHako Aaneko He Bcerja K MPOABMIKEHHIO B COLUMAIBHBIX CETAX HMOAXOAAT CTPATErH4ecKH, 4acTo
HA00OPOT COLMAIBHBIE CETH BEIyTCS HAMBHO M 0€3 MPUBS3KH K OHM3HEC-TOKa3aTelsM, IJIaHaM U
nokasaressiM. Mbl cuuTaeM 3T0 OIIMOKOM.

EcTb MHEHHE, 4TO cTpaTerusi — 3To OOJIbIIE MOJIOBHHBI PE3yIbTaTa, IOTOMY YTO OHA 3apaHee 1aeT
YeTKOe IIOHUMAaHKE, K KaKOMY pe3yJibTaTy OU3HEC CTPEMHUTCS U KaKHe HHCTPYMEHTHI ero (pe3yJibTar)
obecrieyar [Cmut, 2021, 65]. Kak moka3pIiBaeT ONbIT aBTOPOB TaHHON CTaThH B peKJIaMe U MAPKETHHTE,
CTpaTerusi SKOHOMHMT BpemMs U OrojkeT Ha OECKOHEYHOe TecTUpOBaHME HeI(P(HEKTUBHBIX
WHCTPYMEHTOB.

Crparerus npoJBUKEHUSA — 3TO KaK MPOEKT CTPOUTENbCTBA 20-3TaXKHOT0 A0Ma: MIPOILE U JICIIEBIIe
CHayaJla BO3BECTH OyAyLIMii 10M «Ha Oymare» M TOJIBKO IOTOM 3aBOJMTH CTPOUTENEH, 4UeM CTPOUTh
0e3 I1aHa, IOMTH 10 CepeIuHbI, TOHSTh, YTO JIeNIaellb HE TO, CHECTH IIOCTPOSHHOE M Ha4aTh 3aHOBO.

B cBoeii npodeccroHanbHOM e TETbHOCTH MBI, aBTOPBI TAaHHOM CTaThH, B IOCJIEHEE BPEMSI CTAIH
aKTUBHO Ucnoib30BaTh ¢ppeiiMBopk SOSTAC — 370 nomarosasi cuctemMa, KOTopasi COCTOUT U3 IIECTH
CTaHJAPTHBIX KOMIIOHEHTOB. YJ00CTBO ATOH MOJENM COCTOUT B YHU(PHUIUPOBAHHOCTH MU
YHUBEPCAJIBLHOCTH: OHA OJUHAKOBO MOJXOAMUT JuIs Ou3Heca jro0oro macmraba U B J000i chepe
[[TumageB, Www].

OcHoOBHAaA 4acTh

SOSTAC Obl1a mpu3HaHa TPETHEH MO MOMYISPHOCTH MOJEINBIO CPeld MaPKETUHIOBBIX MOJeen
npoasmxenuss [SOSTAC, www], moromy 4ro €€ JErko 3allOMHUTh, OHa IIO3BOJIIET JIETKO
CTPYKTYPUPOBATh IJIAHBI JJI Pa3IMYHBIX MEPONPHUATHHA MO MJIAaHUPOBaHUIO. B gaHHON cTaThe MBI
6onee moapoOHO omuiieM o npuMmeHeHuun wmojenu ruianupoBanuss SOSTAC Kk MapKeTHHTOBOM
cTpaTeruu Ou3Heca.

Monens mnanupoBanus SOSTAC Oswima paspaborana B 1990-x romax Ilomom Cmurtom st
noMoIny B miaHupoBanuu MapketuHra. SOSTAC — ato ab0peBuaTypa, KOTOpas COCTOMT U3 LIECTH
CIIEASIIUX CJIOB: CUTyalus, L€, CTpaTerus, TaKTHKa, NeHCTBUS UM KOHTPOJb. COrlacHO JaHHOM
CTpaTeTHH, YTOOBl MAPKETHHTOBBIN TUTaH OBLT IEHCTBUTEIEHO IIEHHBIM M MTPHHOCHII TI0JIh3y OU3HECY,
CJIEyeT BBIMOJIHUTH JIaHHBIN JIOTHYHBIH MOPSAAOK, COCTOSIINN U3 6 CIIEAYIOMIMX 11aroB:

— IlousTs, rae Mol ceifuac Haxoaumces (S — Situation, cuTyarus);

— Ompenensem, rae Mol (Ousec) xotum ObIThH (O — Objectives, 1ienn);

— Pemaem, kak Ham (Ou3HECY) 3TOro 10OUTHCS (S — Strategy, cTparerus);

— OmnpenensieM, Kak UMEHHO MbI Tya noraaeM (T — tactics, TakTuka);

— IIponuceiBaeM 11aH aecTBui (A — action, 1elcTBHE);

— Ananusupyem, 1odpanuck i Mbl (Ou3Hec) Tyaa, Kyaa mianupoBaiu (C — control, KOHTPOJIB).
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— Jlanee momoapoOHee pazdepem Kaxablid U3 3THX AeicTBui 1o ¢ppeitmBopry SOCTAC.

Cumyayus (Situation).

Ha manHOM sTame, Ou3HECy clieyeT HApUCOBATh OOIIYI0 KapTHHY, YTOOBI MOHSITH, YEM HaIla
JEeATEIbHOCTh OTINYACTCS OT JSHCTBHI KOHKYPEHTOB, IMOYEMY IMOTPEOUTENIN BHIOUPAIOT HAC, a HE UX,
B YEM Hallla YHUKAIbHOCTb. J[JI1 3TOTO CTOUT MCIIOJIB30BaTh TAKUE HHCTPYMEHTHI aHAJIM3a CUTYaIlHH,
kak SWOT-ananu3, 5C-ananus, Asi TOro 4To0bl OMKMCaTh BHYTPEHHIOKO U BHEIHIOKO CPEY, BBISIBUTH
cia0Oble U CUIIbHBIE CTOPOHBI, a TAKXKE OMPECITUTh OCOOCHHOCTH TTOBEACHHS KIIMEHTOB, KOHKYPEHTOB
Y TIApTHEPOB. AHAIN3 CUTyaIlMH — 3TO MEPBBIN IIAr K TOMY, YTOOBI BBISICHUTH Yer0 OM3HEC pealbHO
xenaet goctuus [[lumaues, www, 12].

L{enu (Objectives).

Btopoii sTtan — 310 BhIACHEeHUE Lenu. (s Toro 4roObl MpaBUIBLHO YCTAHOBHUTH II€NH, CIEAYET
WCIOJIb30BAaTh MHTEJUIEKTYaJbHBI MeTOA (OH OYeHb HAIOMHMHAET HM3BecTHBIW MHOrMM SMART-
MOAX0JT K (hOPMYJIMPOBKE II€JIN), COTJIACHO KOTOPOMY, IIeJIb JIOJDKHA COOTBETCTBOBATH CIICAYIOIINM
TpeOOBaHUSAM: peATUCTUYHAS, KOHKPETHAs M U3MEpUMAas 1IeJb C JIeUIallHOM, KOTOpasi COOTBETCTBYET
CTpaTeru KOMITaHUH.

Cmpameeus (Strategy).

CrpaTteruss — 3TO B TIEPBYIO OdYepeb JOITOCPOYHBIC JEHCTBHUS, KOTOPBIC HAIPABJICHBI Ha
JOCTHDKCHHE OCHOBHBIX Ileied kommaHuu. Pa3paboTka cTpaTermu HE O3HAa4yaeT HEMEIJICHHBIX
NEUCTBUM, a JUIIb OINpeAessieT aaibHelinee HampaBieHue padoTel. CyliecTByeT OTpOMHOE
pazHooOpa3ue THUIIOB CTPATEruii, MOATOMY OHM3HECY CTOUT BHIOpATh UMEHHO TO, YTO MUMEHHO €My
MMOJOM/IET.

Taxmuxa (tactics).

BceM M3BeCTHO, YTO TaKTHKA — 3TO MHCTPYMEHT JUIS peain3alu cTpateruu. To ecTh, TaKTHKa —
3TO OMNpEICICHHBIC MIark, KOTOPhIE YIPAaBICHIIBI TOJDKHBI MPEANPHHSTE JJIS TOTO, YTOOBI JOCTHYb
nenu 6uzHeca. Ha naHHOM 3Tane Heo0X0uMo MpopadboTaTh KaXKIbIN SJIEMEHT KOMILJIEKCa MAapKETHHTA.
Krnaccudeckass Bepcusi KOMITJIEKCA MapKETHHTA BKIFOYAeT B CeOS YEThIpe OCHOBHBIC JJIEMEHTA:
NPOIYKT, [I€Ha, MPOJBIXEHHEe U MecTo mpoaaxu (4P — product, price, promotion, place). Ho taxke
MOKHO BBIOpaTh M JPYTHE BapHAHTHI ISl MOJEIH, KOTopas OyJeT OCHOBBIBATHCS HA CTPATETHH
npoaBwkeHus ousneca. Hampumep, mapketunr-mukc 7P [Creiirok, 2020, 134].

Heticmesue (action).

[Ipeanocneanuit, msteiid, 3tan Mmoaern SOSTAC omnpenenser, 4TO TOJDKHO OBITH BBITIOJHEHO W3
TAaKTUK, TO €CTh, KAaKHE KOHKpPETHBbIC IIaru OW3HEeC JOJDKEH TMPEeANpPUHATh, YTOOBl TOCTHYB
MTOCTABJICHHBIX TUIAHOB. B KOHTEKCTE JTAHHBIX IIaroB, CTOUT CO3/aTh PACIHCAHUE, B KOTOPOM YETKO
OyIyT pacmnucaHbl MEPOTIPUSATHS, YCTAHOBIICH OFOJKET U Ha3HAUEHBI OCHOBHBIE UCTIOJTHUTEIH.

Konmpons (control).

[Tocneanwmii, 1MIECTOM, TAalm HEPa3pPBHIBHO CBA3aH C METpUKaMH. {71 3TOTO CTOUT OIpENeiIUTh
KITFOUEeBbIC MMOKa3aTesn 3()EKTUBHOCTH IS TJIaHA MPOJIBIDKEHUS OM3HECa U JIajiee OTCIICKUBATH OTH
JaHHBIE, YTOOBI BOBPEMS 1 CBOEBPEMEHHO BHOCUTH WU KOPPEKTUPOBATH U3MEHEHUSI.

[To namemy muennto, SOSTAC mo3BoJisieT co3aTh YETKUNA U JIOTUYHBIM MapKETHHTOBBIN TIJIaH
JUIS pa3BUTHs Ou3Heca. Vcronb3oBaHME TaKOro TOJXOJa ITO3BOJSET OoJiee YEeTKO YCTAHOBUTH
MIPaBWIbHBIE TIEJIH, & TAKXKE OMPEEIUTh, KaKue JSHCTBHS HEOOXOIUMO BBITOJHUTE JIISl JOCTHKCHHUS
ITUX 1IeNei. B TO e BpeMs 3TOT MoAXo ] MpeaycMaTpruBaeT CUCTeMy 00Jiee HArJIsiTHOTO KOHTPOJIS, C
MOMOIIBI0 KOTOPOH MOXKHO OBICTPO AaHATM3WPOBATh JIOCTIDKEHHWE WM HEJAOCTIDKCHHE 3apaHee
CIUTAaHUPOBAHHBIX TTOKA3aTeleH.
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Hanee paccMoTpuM, Kak MOxHO amantupoBaTh Moaenb SOSTAC s mpoaBmwkeHusi Ou3Heca
HMMEHHO B COIIMAJIBHBIX CETSIX.

Oman 1. Ha HauaabHOM 3Tale aHAIU3UPYEM CaM IMPOEKT (KOMIIAHUIO), PHIHOK, KOHKYPEHTOB U
LeeByl0 ayauTopuio. B ananu3 BXoaut:

— SWOT-ananu3 npoABUKEHHUS B COLIMATIBHBIX CETSAX, KOTOPBIN HY>KEH /715l TOT0, YTOOBI TIOHUMATh

CHJIbHBIC U c1a0ble CTOPOHBI POJIBUKECHUSI KOMIIAHUH B COLIMATBHBIX CETSX;

— COCTaBJICHHE MPOIYKTOBOM MAaTpPHIIbI, aHAIW3 KOTOPOH MOMOraeT IMOHSATh, HA YeM MOXKHO
cieNiaTh aKUEHT NP MPOABIKEHUHU B COLIUATILHBIX CETAX;

— nozuninoHupoBanue u YTII (YyHUKaIBHOE TOProBOe MPEUIOKEHHE) OpeHIa, KOTOPhIE B €CTh
OCHOBA PEKJIAMHON Y KOMMYHUKAL{UOHHOW CTPATETHUH.

AHanu3upys KOHKYPEHTOB, CJEIyeT CaKIEHTHUpOBaTh BHHMaHHWE Ha BOPOHKAax IIPOrpeBa B
COILIMAIIBHBIX CETSIX, KpeaTHBax, NPEJIOKEHHIX, KOTOPbIE Obl TIOMOTJIM B PEIICHUH TOCTABICHHBIX
3ajad.

Jlasiee HE0OXOMMO COCTABUTh MOPTPET LIETIEBOM ayAUTOPUU U TIOHATH, YTO €M HYKHO. [{71s1 3TOTO
aHAJIM3HpPyeM COlLMalbHble, JAeMorpaduyeckue U reorpaduyuecKkue XapaKTepUCTHKU ayJIUTOPUH,
MOTHBBI 1 60111. Taxke aBTOPBI TaHHOM CTaThbH B CBOEH MPOPECCUOHANBHOMN NEATETHbHOCTH B KaYeCTBE
MapKeTOJIOrOB-CTPATEroB JuDKUTal-areHTcTBa Estro Marketing mpuberarot k TakoMy MOAXOY, Kak
JTBD (Jobs To Be Done), sta MeTononorusi Obiia BIEpPBbIE paCKpbhITa aMEPUKAHCKUM yueHbIM K.
Kpucruancenewm [Christensen, Www].

AHanu3upys cam MpoeKT, HEOOXOUMO OLIEHUTh TEKYIIYI0 CUTYaIHI0 Ha IPOEKTe, HAMTH OIITUOKU
u 3¢ ¢deKkTuBHBIE pemieHus B MPOABIKEHUH IMyTEM aynuTa BeO-aHAIMTUKH, aHaIW3a KOHTEHTa U
pEeKJIaMHBIX KaMIaHuii npoekta. Ha 1aHHOM 3Tare Mbl CMOTPUM, KaKHe MOCTBI B COLUANIBHBIX CETSIX
MPUHOCAT OoJibllie OOpaTHOW CBSI3U, MMEIOT JIYYIIHMH MOKa3aTellb BOBJIEYEHHOCTH, KaKHe KaHajbl
MPOABMKEHHSI pabOTaloT JIyyllIe.

Ha »rame aHammM3a KOHKYPEHTOB, MBI CMOTPHUM, Kakas KOMMYHHKAallMOHHAs CTpaTerus
IpUMEHsIeTcs ceiiuac B OM3Hece, aHAM3UPYEeM IPOBOAMMBIE pEKJIaMHble KaMIIaHUU, aHAIU3UPYEM
KOHTEHTCMOTPHUM, Ha 4TO JIeIaeTCsl YIop B MpoJaxkax. Bce 3To moMoxkeT HaM MOHSTh, KaK OTCTPOUTHCS
OT KOHKYPEHTOB, Kak paboTaTh ¢ KOHTEHTOM U PEKJIaMOM.

Hrtak, B pe3ynbTaTe NPOBEJACHUS aHAINM3a HAa IEPBOM 3Talle aHajIu3a Mbl IOHUMAaeM, KaKoe MeCTO
3aHMMAaeT NpoeKT (OM3HEC) Ha PBIHKE M KaK MOYKHO YJIYYILIUTh €0 MOJ0XKEHHE.

Oman 2. Pa3pabaTeiBaeM camy CTPaTETHIO MPOJBIKEHUS, KOTOpask COCTOUT U3 ISATH Pa3JIeNoB.
Kax b1l 3 HUX pemaeT CBOM ONpeIeTICHHbIC 3aJa4H.

1) Crpareruss kommyHukanuu. OHa Npu3BaHa HAaWTH SA3bIK OOIIEHHs ¢ KiIMeHTOM. Hampuwmep,
OpeHJ SKOJOTMYHOW KocMeTukn BIiOMIiO B OCHOBHOM, OpHEHTHpYeTCS Ha IKEHCKYIO
ayJIMTOPUIO, AJIi KOTOPOU Ba)KHO, UYTOOBI CpEACTBA TUTHEHBI HE BBI3bIBAJIN AJJIEPTHUIO, a OPEHT
Mmbita SOOQA HUCTHONB3yeT B MPOJABHKEHUU B COLUATBHBIX CETSIX IOMOpP, CEKCYalIbHOCTh U
0oJiee OpUEHTUPOBAH Ha MOJIOJIEKHYIO ayAUTOPUIO, IEHSIINE HE TOJIBKO 3KOJIOTUYHOCTh, HO U
UHIUBUYalbHOCTh. TakuM o6pazom 06a OpeHia ToBOpsAT 00 OJTHOM M TOM e, HO TOBOPSAT 00
3TOM MO-Pa3HOMY, OHM MMEIOT pa3Hblii tone of voice, KoTophlil MPUOTMKACT Ay TUTOPUIO K
OpeHyam, 3a c4eT CBOEH YHUKAJIBbHOCTH.

2) [Mepdhopmanc-ctparerus. JlaHHas cTpaTerus pelracT BaKHbIe OM3HEC-3a1a4uk: MOKET IOMOYb
YBEJIMYUTH MPOAAXKH, a TAKXKE 3aMHTEPECOBATh HOBBIX KIMEHTOB. D((eKTUBHAsI BOPOHKA B
COLMAIBHBIX CETAX MOAPA3yMEBAET NPUBJICUCHHE ayTUTOPHH B aKKayHT/TPYIIY, IPOTPEB H
nponaxy. Kak Mbl cunTaeM, HauiIy4llas BOPOHKA IPOAaXK Ta, KOTOpask BEICTPOEHA Ha OCHOBE
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dpeitmBopka AARRR (Acquisition — Activation — Retention — Referral — Revenue, T.e.
[IpuBneuenne — AxrtuBanuss — Yaepxkanue — Pexomengamuss — Bripyuka). OTtot
MapKETHHTOBBINM Toaxo B 2007 roxy MeToa MPEeayoXKuil aMepUKaHCKUW OusHecMmeH JleitB
MakKrop [Hazapos, www].

3) Kontenr-crparerus. OHa momoraer ynpocTUTh pabOTy ¢ KOHTEHTOM, TO €CTh BBINOJIHUTh
YCTaHOBJICHHBIC 3a/ladyll BOPOHKHU MPOJaX, HAJNAJAUTh MOCTOSIHHOCTh KOHTEHTA, OOUTHCA
OJIHOOOPA3HOTO MOIX0/a K CO3JJaHUI0 KOHTEHTA JIJIi MAKCUMAIIbHO HEOIIYTUMOU Pa3HHIIBI Y
ayJIMTOpUH, IPU HEOOXOJAUMOCTH CMEHBI UCHOMHUTENA. UTOObI MOHSATH, KaKue MmyOIuKauu
MOJIB3YIOTCS B paMKax CTpareruu OpeHjia B 3aBUCHMOCTH OT MECTa B BOPOHKE MPOJIaxk, 3a/1a4y
WIM KIJIACTEPOB, CYIIECTBYeT MaTpulla KoHTeHTa. Llenmas cTpykTypa Kakaoil myOIuKanuu
0TOOpaXkaeTcsl B apXUTEKType KOHTEHTA, B HEE BXOAT: BHJ, 00IIEe COJAEp:KaHUE U TUIaH, a
Jlajiee yxe IPOIUCHIBAIOTCS U APYTHE 00s3aTeIIbHbBIC JJIEMEHTHI.

4) KpeatuBHas kouuennus. OHa TpenHa3Ha4YeHa sl TOTO, YTOOBI MOMOYb IMEPEBBINOIHHUTH
3a/1aud, KOTOphIE YK€ ObLIM TocTaBiieHbl. Elle oHa moMoraer padoTaTth C IMOBBIIICHHEM
MIPOJIaX, JIOSJIbHOCTBIO KIIMEHTOB, BOBJIEKATh KJIIMEHTOB B COCTaBJICHUE KOHTEHTAa KOMIIAHUH B
COIMATIBHBIX CETSIX U T.1.

5) BusyanbHas konuemnius. OHa MO3BOJSIET MPEICTABHTh KOMITAHUIO B COLUAIBHBIX CETSIX C
BU3YaJIbHOU TOYKH 3PEHUs, [IOMOTAET MPABMWIBHO C(hOPMHUPOBATH UMUK U COOTBETCTBOBATH
TOMY, 4TO U3 ce0s mpeiacTaBiser Kommnanus. Hanpumep, s Hemoporod NpoAyKIUU
npeMuanbHoe O(OpMIICHHE COLUANbHBIX CeTel (Hampumep, TPYIIbl B COLMAIBHOM ceTh
BKonTakTe) MOXKET OBITh OTTAIKMBAIOIINM. Y JIIOACH OyJeT CKIaIbIBaThCs B rOJIOBE 00pa3
4ero-To Jopororo. UtoOs! n30exarh JaHHBIX OMIMOOK, HAJO IS HaYalla H3y4UTh ayIUTOPHIO,
COCTaBHUTH U Nponucartsk NoHsATHOE Y T1I, MO3MIMOHNpPOBAHNE KOMITAHUU, U yKE MOCIIE 3TOTr0
MOJATOTOBUTH BU3Yyall, KOTOPBIN OyJeT MPeACTaBIsATh KOMIAHUIO B COIUATBHON CETH.

Oman 3. CPopMynHpoBaB CTPATETHUIO M BHIOPAB METOJ MPOIBMIKEHHUS, MBI MPUCTYMAEM K €€
peanu3anuu, BbIOMpaeM Iydllle KaHalbl JUisl mpojaBrkeHus. CorimacHO CTpaTeruu, HeoOXOoIuMo
MPOBECTH MO3TOBOM IITYpM C TPEACTABUTEISIMU KOMIIAHUU U OMNPENSIUTh HAWIYUYIIUH Crnocod
JOCTUKEHHS TIOCTABJICHHBIX 1I€TIEi: HE TOJIBKO MOTYYUTh OBICTpPhIE pe3yibTaThl, HO U 3alJaHUPOBATh
JEUCTBUS 110 MPOJIBUKEHUIO.

C onHOI CTOpOHBI, TaKTUKa OIpeaenseTcss oOlell crparerueidl, a ¢ JApPyroil CTOPOHBI, OHa
oTpesieNisieTCsl TeKyIIel cuTyalueil Ha npoekTe. HampuMep, akkayHT 3amyIieH ¢ HyJis, WU He ObLIO
HUKAKOU MpeapIIyIIeit paboThI 1o pa3orpeBy ayautopuu. Korna Ml HaunHaem paboTaTh, y HAC MOYTH
HE BOBIICUCHHAs ayAUTOPHUS, KOTOpasi HE TOTOBA MOKYIAaTh M He 3HakoMa ¢ OpeHaoM. [loaromy Ham
HYy’>KHa JIOJITOCPOYHAasi BOPOHKa nporpesa. BopoHka ¢ moAnuckoi Ha pacchlIKy HOBOCTEH Hauboiee
MOAXOJUT JJIsl 9TOTO, U MBI OyJeM IMOCTEIEeHHO (OPMUPOBATH CIPOC U MPEIOCTABISATH IICHHBIE
MIPEAJIOKEHUSI.

B OonpmmHCTBE ciiydaeB, B TeUeHHE Bceil pabOThl He OyneT HHUKAKuX (yHIaMEHTaTbHBIX
M3MeHeHUul B crparerud. OHa OOHOBISETCS MPUMEPHO pa3 B TOJ. A TaKTHUKAa MOXET MEHSTHCS OT
MecsIla K MeCAILy, IMOCKOJIbKY 3aBUCHUT, TOMHUMO MPOYET0, OT KOHKPETHBIX MAPKETUHTOBBIX 3a/1a4. OHa
MOJKET OBITh U3MEHEHA B CBSI3U C MOSBICHUEM HOBBIX MPOJIYKTOB, BAKHBIX COOBITHI (HAIpUMep, IpH
MCIOJIb30BAaHUU CHCTEMbI YBEJIMYEHHS MPOJIAaX, U3BECTHOM KaK «4epHas IMSITHULAY»), CIEeLHUaTIbHBIX
aKIUU U T.J.

Taxoxe mbl B EStro Marketing Bcerma paspabarsiBaeM MeauaruiaH, CYMTaeM, YTO OH HEOOXOIUM
JUISL TOTO, YTOOBI PACCYUTATh OFOKET U CIPOTHO3UPOBATH PE3yIbTaThl BOPOHKH M KaHAJIOB TIPOIAK.
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Takum o00pa3oM, KiIrOueBble MOKa3aTenu 3(PQPexTUBHOCTH OH3HECA YBEJIWYUBAIOT CBOW BeCc H
CTAaHOBSITCS KOHKPETHBIMH MOKA3aTEISIMU, BIUSIONIMMU HA PE3YJIbTAThl MPOJABMKEHUS B COLMATBHBIX
ceTsix. MenuaryianHupoBaHue Tak:Ke TOMOTAET COCTABUTh KapTy MPOEKTOB: PACXObl, MOTECHIIUATbHBIN
JOXOJl ¥ POCT ayAUTOPHUH.

3akJIoueHue

Hrak, ¢pperimBopk SOSTAC cranoBuTCs Bce Oosee MOMYISPHOM U3-3a CBOEH A(PPEKTUBHOCTH U
MIPOCTOTHI, TAK KaK €€ 04eHb JIeTKO pa3paboTarh U BHEAPUTH. OHA OXBATHIBACT BCE BaXKHBIE ACIICKTHI
Ou3Hec-IJIaHa U MapKEeTUHTOBOM cTpaTteruu. B naHHOM cTaTbe Mbl paCKpBUIU HE TOJBKO YTO U3 ceds
npencrasiser ¢peiimBopk SOSTAC, HO W TMOKa3zanM, KaKk Mbl HCIOJb3YyeM €ro s paboThl ¢
peaNbHBIMU KJIIMEHTaMH B MapKeTHHIOBOM areHTcTBe EStro Marketing. Kpome Toro, B 1anHo# craThe
omucaHel W otTaeiabHBIe ATanbl peanmm3anuu SOSTAC B uHTEpecax NpOJBMKEHUsSI Ou3HEca B
COLIMATIBHBIX CETSX, YTO MOXET OBbITh HCIOJIB30BAHO MApPKETOJOTaMU pPAa3IMYHBIX KOMITaHUMN
(dbakTUYeCKH B BHUJE YEK-JIMCTa WU IOIIArOBOTO airoputMa aeucTBui. CuMTaeM, 4TO 3TO TOJBKO
YIYyYIIWIO JIaHHYK CTaThlo, IIOCKOJIbKY OHa CTaja CKOpee HE TEOpPETU3UPOBAaHHOW, a
IIPAaKTUKOOPUEHTUPOBAHHOM.
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Abstract

The SOSTAC framework is becoming more and more popular due to its efficiency and
simplicity, as it is very easy to develop and implement. It covers all important aspects of a business
plan and marketing strategy. In this article, we not only revealed what the SOSTAC framework is,
but also showed how we use it to work with real clients in the Estro Marketing marketing agency.
The article is devoted to the review of the marketing model of the company's promotion in social
networks based on the SOSTAC framework. The article discusses the features of the work of
marketers on the SOSTAC framework, the stages of developing a business promotion strategy in
social networks using this model. This article also reveals examples of using this approach to
promote various businesses in social networks, as the authors constantly use it when developing
marketing strategies for promoting various businesses in social networks, working as marketing
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strategists in the marketing agency Estro Marketing. In addition, this article describes the individual
stages of SOSTAC implementation in the interests of business promotion in social networks. The
article was carried out during the study of the disciplines “Brand Management” and “Fundamentals
of consumer behavior”. Its materials can be used by students to study other disciplines, as well as
marketers can take the materials of this article as a basis for compiling a start strategy for promoting
companies in social networks.
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