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AHHOTAIIUSA

CeroaHsuIHs;S SKOHOMUKA HAXOIUTCSI B COCTOSIHUA MUPOBOT'O KPU3HCA, KOTOPBIM, COTIACHO
SKCIEPTHBIM OILIEHKaM, 3aKkOH4YMTCS He panee 2022-2023 rr. B cratbe aHanu3upyroTcs
oTIpeieNICHUs IOMIEeP-MapKEeTUHTa KaK COBPEMEHHOT0 3 ()EeKTUBHOTO MEXaHU3Ma U TEXHOJIOTUU
JUTSL TIPOJIBVDKEHUSI TOBAPOB B YCIIOBUSAX KPU3UCHOM SKOHOMUKH. PaccMaTpuBaroTcst 0cOOCHHOCTH
MapKETUHTa TOBApOB B PeIUSIX KPU3HCa, aHATU3UPYIOTCS TPEUMYIIECTBA U HEJOCTATKU TAaHHOU
METOAMKH, a TaKXKe MEePEUUCISIOTCS O0XKHMIAeMbl€ pEe3yJbTaThl, KOTOPBIX MOXHO JOCTHYb
MOCPEACTBOM HIOMNTep-MapkeTuHra. Crenan BEIBOJ O TOM, YTO HIOMIEP-MapKeTHHT 3G (HeKTUBEH
JUTSL TIPOJIBMDKCHHMSI TOBapOB B YCJIOBHSX KpU3HCa W 00JIalaeT BBICOKUM TOTEHIIAATIOM.
TexHomorus paccMaTpuBaeT MOTPEOUTENSI C MHOTO, HECKOJIBKO CMEIIEHHOTO PaKypca, HEeXEeIH
KJIACCUUECKHE MapKETHHTOBBIE TeXHOJOruu. [Ipm 3TOM coxpaHseTcss HEOOXOIUMOCTh yueTa
MOJAYUHEHHOCTH IIOMMNEep-MapKeTHHra OOIIel MapKeTHHTOBOM CTpaTeruud MPOU3BOIUTEINS
MIPOJIBUTAEMOI0 TOBapa M Mara3uHa, B KOTOPOM OH pEalM3yeTcsl, TaK KaK CTPATerus YUYUTHIBAET
pazHooOpa3Hbie (GOPMBI U BHIBI KOMMYHUKAIIUN C MTOTPEOUTENSIMUA, B TOM YHCIIE T€, KOTOPHIE
OPUEHTUPOBAHBI HAa (POPMUPOBAHUE MTPUBEPKEHHOCTH U JIOSUTBHOCTH OpPEHTY.
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BBenenue

Ha naHHBIE MOMEHT YCIIOBMS pbIHKA CTPEMHUTEIbHO MeHs0TCs. HeoOXoaumo OTMEeTUTbH
OTCYTCTBUE CTAaOMJIBHOCTH M JIMXOPAJOYHbIE HACTPOCHMsI KaK Cpeau MOTpeOuTened, Tak U Cpeau
npousBoauTeneil. B cOBOKymHOCTH 3TO 00ycCllaBIMBAaeT OTCYTCTBHE CTaOMJIIBHOCTH 3KOHOMHKH B
nenoM. CornacHo JaHHBIM DenepabHOM CiyK0bl TOCYIapCTBEHHOM cTatucTuky, B 2020 roxy poct
uHusmun coctaBui 4.91%, uro Ha 1,87% Beime nokazarens 2019 roaa, koropsiii coctaBui 3,04%.
OnHOM M3 OCHOBHBIX NPUYMH TAKOI'O CKayka cTaja MaHJeMHs KOopoHaBUpycHOH uHpexuuu. ITocne
CHSTHS BBEJICHHBIX KaPAaHTUHHBIX OTpaHUYEHHUH To10Basi MHIIALNS pe3Ko MOBbICHIACh — 10 3,3% B
utone 2020 roma, a B OKTsOpe oHa cocraBimsia yxke 3,98%. B HosOpe 2020 roma Obuia
3apeructpupoBaHa orMmeTrka B 4,43%. Heo6xonuMo oTMeTuTh, YTO B Havaje rojga MUHUCTEPCTBO
SKOHOMHUEcKOro pa3zsutusi Poccuiickoit deaepanun nmporuo3upoBano ypoeHb nH¢usiuuu B 0,6%-
0,7%.

[Tpu 5TOM ypOBEHB 3apaOOTHBIX IIAT OCTAJICA TEM YK€ UJIU yIIall, @ YaCTh HACEJIEHUs U BOBCE ObLIa
JMILIEHa J0X0/Ja B CBSI3M C BBEJIEHMEM KapaHTHHHBIX orpaHudeHuil. IlapamnensHo ¢ 3TuM
Ha0JII0Aa7I0Ch U3MEHEHHE CTOMMOCTH OMBAIIOTHOW KOP3UHBI Ha (POHE CYILECTBEHHOIO OCIa0JIeHUs
pyosss. B COBOKymMHOCTHM mepedyuciieHHbIE (DAaKTOPHl TMPHUBEIH K CHIDKCHHIO TOKYHaTeIbCKON
CIOCOOHOCTH, KOTOpasi HAPSMYIO 3aBUCHT OT JMHAMHUKU JCHEKHBIX MOTOKOB HACEJICHHSI U YPOBHSA
noTpeOuTenbcKux LeH. Bo Bropom kBaprane 2020 roga OTHOIIEHUE CPEAHEro ASHEKHOIo 10X0/1a Ha
nyury Hacenenus (32 850 py0:ieil) k BenruunHe MPOKUTOYHOT0 MUHUMYMa Ha ayury Hacenenus (11 470
pyoneit) nocturio MuanmymMma 3a epuop 2010-2020 roast u coctaBuio 287,6%.

B Tedenmne roga koamyecTBO 0€3pabOTHBIX cOCcTaBWIO 4,74 MHIITMOHA TpaxaaH, 4to Ha 40,6%
NIPEBBICUIIO aHAJIOrMyHbIM mokazarenb 2019 roma. Ha ocHOBaHMM 3THX W JpYTUX JaHHBIX
MPOTHO3UpYyeTcst pocT ypoBHS Oeanoctu B 2021 roxy mo 13,4% ot oOmieit TekyIiel 4ucIeHHOCTH
Hacenenust PO [Kak Poccrat cuntaetr HHQIISINIO 1 MOXKHO JIH €r0 MepenpoBEepUTh?, WWW].

[Tepeuncnennblie HakTOpbl B COBOKYITHOCTH 00YCIIOBMIIM CMEHY HACTPOCHUM Cpeu oTpeduTeneit
TOBAPOB U YCIIYT, OKYIATEIBCKOTO MOBEACHNU B 11e710M. Kak pe3ynpTar, MoKynaTelu SKOHOMSIT, yalle
OTKa3bIBAIOT ce0€ B TEX WJIM MHBIX MOKYIKAaX, IPEUMYIIECTBEHHOE 3HAU€HUE OT/IAI0T CTOUMOCTH TPH
BBIOOPE TOBAPOB, IIEpepacpeIeIIIOT PACX0/Ibl B CTOPOHY OIO/IKETHBIX aHAIOroB. B pe3ynbrate cpenu
BceX (DaKTOpOB, CIOCOOCTBYIOIIMX MOKYNKE, JIMJUPYIOLIEE MECTO 3aHsyla  CTOMMOCTb,
(YHKIIMOHATIBHOCT M IIEHOBbIE METOJbl CTHUMYJIHMpOBaHUS. ToBapbl, KOTOpbIE MOKYIATEIN
npuoOpeTaoT B KPU3UCHBIM Mepuoj, A0JDKHBI mpexzae Bcero Ha 100% cooTBETCTBOBAaTH CBOEMY
HasHaueHuto [ByXx, www].

OcHoOBHAasI 9YaCTh

B ycioBHSX KpU3HCHOM 5KOHOMUKH ITEPBOCTEIIEHHOE 3HAYCHHE 00peTaeT popMyJia ONITHMAIIEHOTO
COOTHOINICHUS KauecTBa W IeHbl. MccrmemoBanuwe, mnpoBeneHHoe areHTcTBoM  Nielsen,
MIPOJIEMOHCTPHUPOBANIO, YTO B TiepuoA kpusuca 90% mokymaresneil 00si3aTeIbHO CPAaBHUBAIOT IIEHBI B
MarasuHax, u3 HuX 41% mokymatenel AemaroT JTO IelieHanpaBiieHHO [AueB, WWW]. Eme omna
TEHJICHIIHSI, KOTOpasi HAOJ0IaeTCsl B MOTPEOUTEIIECKOM TOBEJICHUH B IEPUOJT KPU3KCA, — JKEIaHHE
MOKYTaTh TOJILKO 0a30BbIE BEIIH, CAaMble HEOOXOJUMbBIC, 1 MEHBIIIE JIeTIaTh 3aI1aCOB BIIPOK.

Jlpyroe ucciieioBaHue, MPOBEICHHOE paHee aHanuTukamMu X5 Retail, mpoaemoncTpupoaio, 4to
Ha (QoHe KpHu3uca Hanbosee MOMyISIPHBIMI CTAHOBSTCS OO)KETHBIE MarasuHbl: Mara3uHbl y 1oMa U
muckayHTepsl [M3meneHwe moBencHHMs mOKynarenei peiaka food-retail..., 2015]. Tekyme
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SKOHOMHYECKUE CHUTYyallud, BHEWIHSAS M BHYTPEHHsS, SIBISAIOTCS CIIOKHBIMH, B CBSI3U C YeM
IIPOU3BOAUTEINN U NPOJABIIBI MOT'YT IMOBJIMATH HA HUX U MOBBIIIATh YPOBEHb PO B MUHUMAIbHON
crereHd. CTOUT OTMETHTD, YTO PUTEHIIEPHI U TPOU3BOANUTEIH, SBIISIOMINECS aKTHUBHBIMU YYaCTHUKAMHU
PBIHKA, TAaK)KE€ HAYMHAIOT PAllMOHATIU3UPOBATh PACXOABI U SKOHOMHUTH. DTO JUKTYET HEOOXOIUMOCTh
IIOMCKA OTBETAa Ha BOIIPOC: KaK MPHUBJIEKAaTh KIIMEHTOB U MOTUBUPOBATh UX Ha MOKYIIKY, 33J€HCTBYs
IIPU ’TOM MUHUMaJIbHbIE (PMHAHCOBBIE BIIOKEHHUSL.

O} PeKTUBHBIM MEXaHW3MOM PEIICHUs MPOOJIEMbl B JAHHOM CIIy4ae SIBIISETCS HMCIIOIh30BAHHE
TEXHOJIOTUHM WIOMIEP-MapKETUHIa, OCHOBHOE MECTO pEAIM3alUUd KOTOPOW — HEMOCPEICTBEHHO
00BEKTHI pO3HUYHOI Toprosiu. Lllonmnep-MapkeTHHT Opa3yMeBaeT Mo OO0 CTPYKTYpUPOBAHHYIO
CHCTEMY, B KOTOPYIO BXOJUT METOMKA IPUMEHEHHs pa3HOOOpa3HbIX MapKETUHIOBBIX MHCTPYMEHTOB
B IIpeZieNiaX TOPTrOBBIX 3aJI0B Mara3uHOB JUIsi KOHBEPTAIMH MTOTEHIIHATLHOTO TIOKYyHaTeNs B PEaIbHOrO
[PeOpuxoBa, IllaneHoBa, 2014; IlaneHOBa, PebpukoBa, 2014]. B pe3ynpTaTe Ha MOTCHIMATHLHOM
MOKyIIaTeNle KOHLIEHTpUpPYETCS BcA CUCTeMa. B lLieHTpe BHUMaHHS OKa3bIBalOTCA OCOOEHHOCTH
NOTEHIMAJIbHBIX IOTpeOuTeNel, crenuduKa COBEpUICHUsS NOKYNOK UMM, HMEroIuecs Oapbepsbl
BOCTIPUSATHS, TMPUHIMITEI BEIOOpAa MECT AUl TOKYNOK W Tpouue (PakTopbl. ITO JaeT BO3MOXKHOCTb
COKpATHTh KOJHMYECTBO HEMPOAYKTUBHBIX KOHTAKTOB C ayJUTOPHEH, KOTOPOE MpPH KIACCHIECKOM
MapKETHHTOBOM IPOJBIXEHUU TOBAPOB SIBIISICTCSI BEICOKUM, U CKOHIIEHTPUPOBATh YCHUJIMS HA TOYKE
IPOAAXK.

JlokazarenbcTBOM 3(pPEKTUBHOCTH JAHHOTO MOAXO0JA SIBJSIOTCS MPOBEJCHHbBIE HCCIEI0BAHUS,
MOJITBEPKTAIONINE YCTOWIHUBEIN POCT 10JIM OTpeOuTeNeil, KOTOphle MPUHUMAIOT PEIICHHE O IMTOKYTIKE,
HAXOJsACh B TOProBoil Touke. OHUM U3 TaKUX MCCIEOBAHUN ABIsieTCS padoTa MHCTUTYTaA peKiiaMbl
Ha Mectax mnpopaxu POPAI, cormacHo KoTopod 1oisi Takux NoKynarened cocrasisier 77%
[UccnenoBanus MOKYNaTenbCKO# JTOSITBHOCTH, WWW].

Jlpyroe TOATBEpXKIEHHE pacCMaTpUBAEMOrO TIOAXONAa —  PE3yJibTaThl  HCCIIEIOBAHMA,
MPOBEJICHHOTO MEXIYHApOIHONW CeThI0 MapKeTWHTOBBIX areHTCTB Geometry Global. OcHoBHoi
3ajaueil uccuenoBaHus ObLIO MPOAHAIN3UPOBATH NOTPEOUTEIBCKOE HHTEpHET-TI0BeieHne. Hanbonee
BaXXHBIM T10JIyYE€HHBIM PE3yJIbTaTOM SIBJISETCS TO, YTO PO3HUYHBIE Mara3uHbl MO-MIPEKHEMY UIPAIOT
BEYIIYIO POJIb B MPOIECCE MPUHSITHS PEIICHHS O MOKYTKE JaXXe B YCIOBHUAX CETOMHSIIHETO YPOBHS
pa3BUTHs DJIEKTPOHHOW KOMMEPIHMH. bBBIJIO BBIABICHO, YTO 67% ONPOIIEHHBIX WHTEPHET-
MoJIb30BaTesIe MOCemaT po3HUYHbIe Mara3uHel [Uro memaer E-commerce?, www]. [locenienue
PO3HMYHBIX O¢¢IaliH-Mara3uHOB OOBSACHSETCA PsIOM TNPUYMH, OCHOBHBIMM M3 HHX SBISIIOTCA
JKeJlaHue YBUJETh TOBAap «BXKUBYIO» Mepe]l MOKYIKOH (0TBeTUIN 87% OMPOILIEHHBIX) U CPaBHEHHUE LIEH
(otBeTriIM 66% PECTIOHIEHTOB).

Heo06xonuMo mom4epKkHYTh, UYTO Ha CErOAHALIHMNA JEHb IIONIEP-MAapKETUHT 3a4acTyio
MO3UIIMOHUPYETCS KaK 00bEeTUHEHHbIE paHee M3BECTHbIE M UCMOJb3yeMble TexHosoruu. IIpoBenem
napajiellb C WCTOPHEW pa3BUTHs BCEW KOHIICTIIIMU TPOJBMKEHUS TOBapoB W yciyr. CHadvana
WCCIIEIOBAUINCH, ¥ TPHUMEHSUINCH OTIENbHBIE CpPEACTBA ¥ HMHCTPYMEHTBI MapKETHHTOBBIX
KOMMYHHUKaIMi. 3aTéM OHH COBEpLICHCTBOBAJIUCH, MEHSUIUCH, TOTMOJHSUIUCH, NMPOHUKAIM APYr B
npyra. Kak pesynerar, OblTa CGOpMHpPOBAHA KOHUEMIHS HMHTETPHUPOBAHHBIX MapKETHHTOBBIX
KOMMyHUKarii. OCHOBHBIM TIOCTYJIATOM JITaHHOW KOHIICTIIIUM  SIBJISIETCS. MHTETPHUPOBAHHOE
BO3JICHICTBUE MApPKETUHIOBBIX KOMMyHHKanuil. [logoOHas cutyanus mpou3ollia U ¢ TeXHOJIOTHen
monmnep-MapkeTuHra. B Helt oObeauHEHBI B eAuHOE Heioe pAn 3()(EeKTUBHBIX HHCTPYMEHTOB
MPOABIDKEHUS, IPUMEHSEMBIX Ha TEPPUTOPUU TOPTOBOTO 3aJ1a: TPEUI-MAPKETHHI; MEpUYaHIai3uHT;
KaTeropuitHbIi MEHEPKMEHT; CTUMYJIMPOBAaHUE COBITA.

IIpu sTomM B kadecTBe 0a3bl A pa3pabOTKM WHAMBUIAYAIU3UPOBAHHBIX WHTETPUPOBAHHBIX

Irina Yu. Kharlamova



Economics and management of a national economy 105

KaMITaHUW MCTOJIb3YIOTCS MAPKETUHTOBBIE UCCIeloBaHus. TakuM o0pa3oM, KIIt04YeBble MPUHLUIBI U
CYTb LIOMIEpP-MapKEeTUHTa 3aKJIF0YAIOTCsl B MHTETPallii, COBMECTHOM IIPUMEHEHUHU paHee U3BECTHBIX
3G (PEKTUBHBIX MAPKETUHTOBBIX HMHCTPYMEHTOB M TOCTPOCHHM CHCTEMBI, BO3JCHCTBYIOLICH Ha
MoTpeduTeNell co BCEX CTOPOH C yUETOM WX WHIMBUAYATbHBIX OCOOCHHOCTEH M MPEINOYTEHUH, a
Takxe 0apbepoB BOCHPUSITHS; PU ITO CUCTEMA OOBEUHSIET U pallMOHATU3UPYET YCUIIHS MPOIaBLa U
MIPOU3BOIUTENS, JOOUBASCH B pe3yJIbTaTe MaKCUMAJILHOTO CUHEpPTreTndeckoro 3 dexTa.

lonmep-MapKEeTUHT TpEACTaBIsieT co0oil 0coOyio ¢unocopuio, KoTopas MNPUHIMITAAIBHO
OTJIMYACTCS OT KJIACCHYECKON MapKETHHTOBOM KOHIICTIIIUH U 3aKJII0YACTCS B TIIyOMHHOM OCO3HAHUH
noTpebHocTelN U «60ei nmokynaTesel ¢ Nociaenyromei pa3padoTKOH COBMECTHBIX MapKETHHIOBBIX
MpOrpaMM, MaKCHUMaJbHO MPOHUIATEIBHBIX W YJIABIUBAIOLIUX TJIaBHYIO CYTh 3alpOCOB IS HX
3G HEKTUBHOTO YIOBIETBOPEHUSI.

CornacHo MHEHUIO MPAKTUKYIOIUX CICHUATIMCTOB, HIOMICP-MAPKCTUHT MHTCPECCH U YHUKAJICH
TEM, YTO MPEJOCTABISAET BBITO/IbI BCEM YYAaCTHUKAM PHIHOYHBIX OTHOIIEHUH, TaK KaK SBIISETCS MPSAMO
WHBECTUIMEH B TOProBble€ TOYKH, IUIOUIAJKH, I/I€ HEMOCPEIACTBEHHO COBEPIIAIOTCS TMOKYIKH,
3aKJIIOYAr0MHECA B pC€ain3allii MApPKCTUHI'OBBIX kamnaauii. Kammaann JaHHOTI'O THUIIa 6a3pr}0Tcs[ Ha
FJ'IY6I/IHHOM OCO3HaHHuH" HOTpe6I/ITeJII>CKOFO IOBCACHMS B YCJIOBUAX KOHKPETHOI'O Mara3smHa. HpI/I 5TOM
oejabp JaHHBIX KaMIIaHUM 3aK/II04YaceTcs B YGC)KIICHI/II/I Kaxxaoro HOTpC6I/ITCJ'I$I, SBJIIIOIIECTOCS
MOTEHIIUAJIbHBIM TOKYIaTesIeM, B HEOOXOJUMOCTH COBEPIICHUS MOKYTIKH MPOJBUTAeMOr0 TOBapa Ha
JTAaHHOW KOHKPETHON TOPTrOBOM TOUKe.

IIpeumy1iecTBOM SBIISETCA M TO, YTO IPOrPAMMBI IIOIIIEP-MAapKETUHIa OPUEHTUPOBAHBI HE HA
€MHOBPEMEHHBIM 2P (EeKT, Kak MPOMO-KaMMaHUH, a 00ECIeUNBAIOT JOJTOCPOYHBIE MEPCIEKTHBEI.
Ilenpt0 MCMONB30BaHUS W BHEIPEHUS TEXHOJIOTUH sBIsAETCS (OPMHUPOBAHHME U3 IOCETUTENS
MOKYTIaTeNsl, KOTOPBIA 3aTeéM CTaHeT MOCTOSHHBIM KiueHToM. Ilpu 3ToM mokynarens B Oyayiiem
MOXKET CTaTb HCTOYHHUKOM JIOAJIBHOT'O OTHOLICHHWA, AOBCPUA W MPHUBCPKCHHOCTH OMPEACITICHHOMY
OpeHy/mpou3BOANTENI0 WM MarasunHy. [loTpebutens OyaeT paccka3biBaTh O IOHPABUBIIEMCS
KayeCTBEHHOM IMpPOAYKTe, TpaHCHOpPMHUPYSACh B JMJAEpa MHEHMHA JpPyrux MOTEHLUHAIBHBIX
norpeduteneil. B aToM koHTekcTe HauOojiee pe3ylbTaTUBHBIMH TEXHUKAMH HIONIEp-MapKeTHHra
SBJIAIOTCS T€, UTO pa3padaThIBAIOTCS M pean3yloTCs Ha CTpAaTErMYecKoM ypoBHe. B MakcuManbHOU
CTETIEHH 11eJIeCO00Pa3HON SABISETCS WHAWBUIYAIN3ALUS TTOAXO0/I0B, KOTJa U KaXJI0TO Mara3uHa u
ero mnorpebuTeneil paszpabaTbhiBaeTcs OTAeAbHass mnporpamMma. JluddepeHunanuss oTKpbIBaeT
BO3MOKHOCTh KOHIIGHTPAllUM YCWIMH M PECypcoB Ul MPOJBUKEHUS C YYETOM IE€PCOHAIBHBIX
0COOEHHOCTEH noTpeduTenel onpeeIeHHON TOProBOM TOYKH, YTO BeIeT K MUHUMM3AIUH «ITyCTBIX)»
KOHTAKTOB.

3akJIoueHue

Taxum O6p8.30M, IIOIIICP-MApPKCTUHT HC OrPpaHUYUBACTCA «PCKIIAMHBIMWY) HWHCTPYMCHTAMHU H
MCXaHU3MaMH, pCaAJIM3yEMbIMU Ha MECTC IMOKYIIKH. Ero o6sa3aTensHbIM YCJIOBUCM SBJISICTCH T J'Iy6I/IHHOC
OCO3HAHUE IEJIEBOTO MOTPEOUTENSA, €T0 WHTEPECOB, 0COOEHHOCTEH. [loMUMO 3TOTO, BBHITIOTHSAETCS
MOMCK CYLIECTBYIOIIUX MpoOjeM OpeHnaa, MMEIOMIMXCS BO3MOXKHOCTEH JUIsl pa3BUTHs Ou3Heca U
pcam3anumn MapKCTHHFOBOﬁ CTPAaTCTUH. Taxxe ONpCACIIAOTCA 3aJa4U KaK IJId Bcell KaMIIaHUH, TaK U
11 KaXKJ0Tr0 OTACJIBbHOI'O Mara3nHa. B utore Bce BO3MOKHBIC AKTHUBalluu OGBGI[I/IHSHOTCSI B CIUHYIO
KOMMYHHUKAIIHOHHYI0 cTpareruto [Arapkos, I'0ios, 2014; Transforming Sampling into Shopper
Marketing..., www].

B 3akmtoueHune HE0OX0AUMO OTMETHUTD, YTO LIOMIEP-MapKeTHUHT 3()(PEeKTUBEH I MPOIBUKECHUS
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TOBAapOB B YCJOBHUSX KpHU3HCa W 00JaNacT BBICOKUM IOTEHIMAIOM. TEXHOJOrHs paccMaTpUBacT
MOTPEOUTENsI ¢ WHOTO, HECKOJbKO CMEIIEHHOTO paKypca, HEeXEIH KIaCCHYSCKUE MAapKETHHTOBBIC
TEXHOJIOT'UH. HpI/I O9TOM COXPaHACTCA H€O6XOZ[I/IMOCTL yucTa MOJYMHCHHOCTU HIOHNIICP-MAapPKCTHUHIA
00111l MApKETHHIOBOM CTPATETUH MMPOU3BOAUTEIIS MPOIBUTAEMOr0 TOBapa U MarasuHa, B KOTOPOM OH
peanusyercsi, Tak KaK CTPaTerdsl yYUThIBACT pa3HooOpaszHbie (OpMBI M BUABI KOMMYHHKAIUH C
MOTPEOUTENIAMH, B TOM YHCJIE T€, KOTOPbIC OPUEHTUPOBAHBI HA (OPMUPOBAHUE MTPUBEPKEHHOCTH U
JIOSUTLHOCTH OpEHITY.
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Abstract

Today's economy is in a state of global crisis, which, according to expert estimates, will end no
earlier than 2022-2023. The article analyzes the definitions of shopper marketing as a modern
effective mechanism and technology for promoting goods in a crisis economy. The author considers
the features of marketing of goods in the analyzed, and the expected results that can be achieved
through shopper marketing. It is concluded that shopper marketing is effective for promoting goods
in a crisis and has high potential. The technology views the consumer from a different, somewhat
biased perspective than classical marketing technologies. At the same time, it remains necessary to
take into account the subordination of shopper marketing to the general marketing strategy of the
manufacturer of the promoted product and the store in which it is implemented, since the strategy
takes into account various forms and types of communications with consumers, including those
focused on the formation of brand loyalty and loyalty. Shopper marketing is not limited to
"advertising" tools and mechanisms implemented at the point of purchase. Its prerequisite is a deep
awareness of the target consumer, his interests, and characteristics.
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